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As the incoming Chicago Roofing Contractors
Association 2020 President,  I invite you to attend 
and participate in the CRCA Welcome Reception, 
Trade Show and Seminars from January 15 to 17, 2020. 
 
The CRCA Trade Show Committee’s goal is to offer educational resources for
attendees to develop top level practices which will ultimately provide building
owners and managers the best roofing, waterproofing, insulation and air barrier
installation that can be found.  
 
As CRCA Attendees and Exhibitors will tell you, our show continues to deliver
quality education and showcases the best in Roofing and Waterproofing
Exhibitors.  Best of all, CRCA’s Exhibit Hall and Seminars are FREE Thursday
afternoon and Friday.
 
CRCA continues to provide a professional learning environment for all Roofing /
Waterproofing Contractors, Consultants, Manufacturers, Architects, Specifiers,
Building Owners / Managers and Building Code Officials. The CRCA Trade Show &
Seminars also are designed to provide important continuing education learning
units for attendees to maintain professional certification. 
 
On Wednesday, CRCA will hold sessions on mentorship and also marketing as well
as the Roofing Week Kickoff Reception. Thursday begins with the popular Roofing
Industry Breakfast and continues with the trade show floor opening at 11:00 am. 
Thursday’s seminars include Steep Slope Safety, Building Envelope Discussions
and Crisis Management.   Friday’s trade show floor opens at 9 am with two early
seminars, one on Safety and the other on Talent Acquisition followed by seminars
on Dealing with the New Cannabis Laws and Roofing Technical Issues.  
 
CRCA’s Trade Show & Seminars continue to build its national  reputation for
cutting edge programming through the hard work of our Trade Show Committee
Members: Ryan Petrick, Greg Dedic, Matt Adler, Jeanne Beyer, Dave Good, Jason
Peterson, Rod Petrick, Ross Ridder, Tony Roque, and Matt Wehrle.   On behalf of
CRCA’s Trade Show Committee and Board of Directors, we want to thank our
dedicated Exhibitors and Sponsors.  Because of your time, efforts, and dedication,
our annual trade show continues to be
a monumental success!     
 
As president, I invite you to be active in our industry by 
joining CRCA as a member and volunteering for a
CRCA  Committee. I look forward to seeing you in 
January! 

Mark Duffy, Elens & Maichin Roofing  & Sheet Metal
2020 CRCA President
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Fatalities in the 
workplace is a subject 
most contractors would 
assume not talk about. 

Just the thought of having to 
experience such a horrible 
event on a jobsite is enough 
to make the most seasoned 
roofers cringe. Unfortunately, 
fatalities continue to be an 
everyday concern, and 

worse, continue to happen. At a recent CRCA luncheon, 
the Safety Committee in conjunction with the OSHA 
Chicago North office presented updated fatality statistics 
for the roofing industry. Statistics that surprised most 
in attendance.

For the 2019 year (OSHA runs on a 10/1 fiscal year), 
fatalities actually increased from the previous year 
nationwide in construction. Eighty-eight (88) fatalities 
were reported at the end of the 2018 year, while 102 
were reported in 2019. 12 of those fatalities were due 
to falls in construction, by far the most for any industry 
sector (OSHA, 2019). Fall protection is always a top 
priority for roofing contractors on a daily basis. With 
the increase in fatalities over the previous year, it will 
continue to be a priority for OSHA as well. Although 
the typical roofing contractor in Chicago is usually 

compiled with soft tissue injuries (i.e. sprain ankles, 
twisted knees, back strains), OSHA will always focus 
their resources on where the fatalities are happening. In 
this case that means more inspections and enforcement 
on fall protection violations. As indicated in the graph 
below, Fall Protection violations made up for the top 3 
most cited standards for the roofing industry (Residential 
fall protection, duty to have fall protection, and fall 
protection on low-sloped roofs) (OSHA, 2019).

The presentation also provided statistics that surprised 
many in the audience, specifically the statistic regarding 
fatalities by age:

Conventional wisdom would say it’s those employees 
who have less experience who are more likely to be 
involved in a fatality. Or, the older employee who 
may not have the physical capabilities they once had? 
The statistics say otherwise, and by a wide margin. 
A majority of the fatalities in 2019 involved workers 
between the ages of 31-50 years of age (OSHA, 2019). 
Workers who are in the prime of their careers.

Another 2019 statistic those in attendance were not 
expecting had to do with fatalities by working height. 
Some are under the misconception that the higher the 
work level, the greater exposure you have to serious 
injuries. Again, the statistics say otherwise:

Fatalities on the Rise
By Frank Marino, CSP

Frank Marino, CSP
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It’s my opinion that the misconception with worker age 
and working height and their relationship to fatalities 
comes down to one thing: false sense of security. 
Workers tend to take more chances in situations where 
they feel most comfortable. They don’t always see the 
danger in one story buildings. A 38-year-old roofer may 
have close to 20 years’ experience, never had an issue, 
and still feel invincible. Whatever my opinion may be, 
or theories by other industry professionals, the facts 
speak for themselves. What is important is what we do 
about it as an industry. Ongoing fall protection training 
for all levels of the workforce along with constant and 
consistent enforcement of your company’s health & safety 
program is a crucial component to reducing fatalities in 
construction. The sooner we dismiss these conventional 
wisdoms of fatalities in the workplace, the closer we will 
be to eliminating them all together.

As a safety professional, it was disappointing to 
see the increase in fatalities over the previous year, 
but that statistic can act as a clear reminder of what 
exposures that still exist in the roofing industry. Use 
this statistic to reinvigorate your health & safety 
program for this upcoming year. It’s time for the 
fatality statistic to come down. 

Reference:
www.osha.gov

Frank Marino is Vice President at Safety Check Inc., a safety consulting 
firm in the Chicago area and CRCA Associate Member. Marino has 
extensive experience in roofing safety. He can be reached at fmarino@
safetycheckinc.com.
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Save on Labor Costs, Material Waste and Time
With Hunter Panels Tapered Sumps!
They are Sump-tastic!

FASTER INSTALLATION With the Hunter Panels Hinged Target Sump the installation 
is fast - it takes less than 5 minutes. Simply unfold the sump, align it with the drain and cut 
the drain hole on the appropriate markings. Installation requires no special skills.

NO WASTE With Hunter Panels Hinged Target Sump, you are only shipped the sump. 
There is no waste and no extra pieces to discard. When field fabricating a sump - you will 
have 8 pieces of waste per sump.

LESS MATERIAL HANDLING With Hunter Panels Hinged Target Sump, you are 
handing one piece. 

NO CUTTING Hunter Panels Hinged Target Sump does not require cutting or matching 
of angles or slopes. 

CLEAN, FACTORY CUT MATERIALS With Hunter Panels Hinged Target Sump, 
you are starting with perfect 90° angles and clean cut edges that are square. This aids in 
the installation of your tapered system.

SINGLE SOURCE RESPONSIBILITY Hunter Panels Hinged Target Sump will 
arrive with your tapered panels on the same truck, with special wrapping for ease of 
identification on the job site. 

For more information on Hunter’s Hinged Target Sump 
visit www.hunterpanels.com or call 888.746.1114

Hunter Panels  |  15 Franklin St, Portland, Maine 04101  |  888.746.1114  |  www.hunterpanels.com
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Concrete Roof Deck Moisture 
Research—Executive Summary
By Matt Dupuis, PhD, P.E.

History
In recent years, The Roofing 
Industry has experienced 
numerous newly installed roof 
system failures attributed to 
latent concrete moisture. This 
moisture is free evaporable 
moisture that is contained in 
the core of the concrete roof 
deck and visually undetectable 
to the installing roofing 
contractor, as the surface 

visually appears dry, and very well may be dry.

Starting in 2016, a collection of industry partners 
pooled funds to research the concrete roof deck moisture 
issue. These partners included a nonprofit association, 
trade associations, including CRCA, Chicagoland 
Roofing Council (CRC), the National Roofing Contractors 
Association (NRCA) and manufacturers from the United 
States and Canada. The research was principally 
conducted by SRI Consultants at their laboratory in 
Middleton, Wisconsin. The study examined existing 
literature, moisture measurement techniques, full scale 
instrumentation and computer modeling. Data collection 
was concluded in Q4 of 2018 and a research report 
delivered in Q2 2019. This report is available from the 
National Roofing Contractors Association (NRCA).

Concrete Types
Early roof system failures reported to the NRCA revolved 
around the use of light weight structural concrete. This 
is structural concrete using light weight manufactured 
aggregates, in lieu of crushed stone. Light weight 
structural concrete, due to the light weight aggregates, 
will contain a greater amount of moisture, than normal 
weight structural concrete, when it is poured. Once 
the concrete has cured, there is no reasonable method 
to detect which concrete type, light weight or normal 
weight, the roof deck is comprised of.

As time progressed, more reports of moisture related 
roof system failures over normal weight concrete roof 

deck came to the NRCA’s Technical Services' attention. 
Currently, both concrete types are known to be a risk 
factor for new roof systems. Appropriately, both concrete 
types were researched in this study.

Concrete Moisture Measurement Methods
There are numerous methods that have been utilized 
to determine the suitability of a concrete roof deck to 
receive the new roof system. These include asphalt 
spot test, the mat test (ASTM D4263), calcium chloride 
(ASTM F1869), electronic meters (ASTM F2659) and 
drilled in probes (ASTM F2170). A full discussion of 
these methods with their strengths and weaknesses are 
contained in the full report.

The results of the research have identified the electronic 
meter (ASTM F2659) as suitable for the roofing industry 
to determine when the surface of the concrete is suitably 
dry. Readings on an electronic meter, such as the 
Tramex CMEXpert II Digital Concrete Moisture Meter, 
that are within a 3.0-4.0% range, should be considered 
“surface dry”. Research has shown the surface dry 
condition is the extent of what a roofing contractor can 
do in the field, to evaluate concrete moisture. NRCA’s 
Legal Resource Center has released suggested contract 
language to this effect.

Therefore, a roofing contractor can only determine that 
the surface of the concrete deck is visually clean and 
suitably dry, using an electronic meter. Conversely, 
a roofing contractor is not in a position to determine 
whether the core of the concrete is suitably dry and 
should not be made responsible for the consequences 
of such a decision. The roof system design, via the 
Designer of Record, needs to take into account the 
moisture potential within the concrete roof slab.

The use of Drilled in probes (ASTM F-2170) has been 
researched and utilized in the field work. Within 
the typical window of concrete pour to roof system 
installation, these probes will typically read full scale 
(i.e. 100% Relative Humidity). These full-scale readings 
are resultant from the process of rewetting. The rewetting 

Matt Dupuis, PhD, P.E.
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process is where the concrete absorbs environmental 
moisture, such as rain, dew, frost, etc. This rewetting 
makes these probes of little value in the decision process 
of when to begin roofing the concrete deck. However, 
with proper technique, they remain viable for forensic 
work after installation.

Results of Computer Modeling
A hygrothermal computer model was meticulously 
validated for this project and then used to predict roof 
system performance in various climates around the 
United States and Canada. Specific cities within differing 
ASHRAE Zones were simulated for three years. These 
roof assemblies were comprised of white 60 mil TPO, 
paper faced polyisocyanurate insulation foam ribbon 
attached to the concrete, and a with and without a 0.01 
perm vapor retarder installed directly over the concrete. 
The insulation levels were adjusted to match the 
prescriptive energy code minimum R-value requirements 
for that ASHRAE Zone.

The results of thousands of simulations are tabulated in 
the full report. However, the model clearly predicts that 
roof assemblies located in all ASHARE Zones, except 
ASHRAE Zone 1, need a vapor retarder to successfully 
perform. The 0.01 perm vapor retarder, installed 
directly against the concrete, works in all ASHARE 

Zones. However, in warmer climates, such as ASHRAE 
Zones 2 and 3, a lower strength vapor retarder may be 
suitable for use. The Designer of Record should make this 
decision. Suitable hygrothermal data is contained within 
the full report for experienced persons to assemble their 
own hygrothermal simulations and assess their specific 
roof system designs.

Conclusions and Recommended Actions
Based on the research, field experience and computer 
simulations the following conclusions are offered:

A. The historical 28-day cure period for concrete is for 
concrete strength and IS NOT an indicator of the 
moisture contained within the concrete.

1. Leaving the concrete roof slab exposed 
to the weather for longer periods will not 
necessarily result in a concrete slab with lower 
moisture levels.

B. A vapor retarder, installed against the concrete, is 
necessary for expected roof system performance in 
all but ASHRAE Zone 1.

1. Any vapor retarder used of less than 0.01 perm 
should be determined by a Designer of Record.
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C. The installing roofing contractor is capable of 
determining when the surface of the concrete slab is 
clean and dry. The roofing contractor is not capable 
of assessing the moisture within the concrete 
roof deck and should not take responsibility for 
this moisture.

1. The overall roof system design, via the Designer 
of Record, needs to take into account the mass 
of moisture potentially within the concrete roof 
slab for successful performance.

D. Moisture Vapor Reducing Admixtures (MVRAs) have 
been shown in the laboratory and field to have no 
effect on moisture issues in roof systems. Their use IS 
NOT recommended.

Based on the research, field experience and computer 
simulations, the following are recommendations for 
making a roof more resistant to moisture-based failure, 
due to concrete slab moisture.

A. Use of coated glass faced polyisocyanurate 
insulation in lieu of paper faced polyisocyanurate.

B. Eliminate any water-based primers or adhesives from 
the design.

C. Venting of low slope roof systems has been 
used successfully to remove concrete moisture 
through advection.

D. Mopping asphalts have historically provided vapor 
retarding properties in a roof system. Their use as 
adhesives in a roof system can be beneficial. 

Matt Dupuis is a licensed Professional Engineer with almost 20 years of 
experience. His area of specialization lies within moisture movement, 
temperature modeling, solar reflectivity, research and failure analysis. 
He has worked in the United States and internationally. His experience 
also includes waterproofing and steep roof assemblies. He routinely 
lectures at the University of Wisconsin-Madison.

He has contributed to numerous publications and articles, in addition 
to presenting topics on roof temperatures and hygrothermal modeling 
at various roofing symposia, as well as the International Roofing Expo, 
MRCA, SPRI and RCI as well as a frequent presenter at CRCA’s Trade 
Show & Seminars.

For more information, contact Matt at mdupuis@sri-engineering.com. 
SRI Consultants Inc. is a member of CRCA.
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FREE DELIVERY

Friendly Knowledgeable Service 
Call  Houseworks Daylighting Solutions 847-729-0255 

Serving Roofers and Contractors since 2001
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OSHA’s Fall Protection Policies for 
Residential Construction—Steep 
Slope Application
By Michael Gledhill

A steep slope roof 
is described as a 
roof with a slope 
greater than 4"/12" 

(vertical to horizontal). For 
example, when stretching 
a length of 12 inches 
horizontally, there is a 
difference in height of more 
than 4 inches. Roofs that have 
a slope of 4"/12" or less are 
referred to as low-sloped roofs 

(OSHA 1926.500).

Each employee on a steep roof with unprotected sides 
and edges at 6 feet or more above lower levels shall 
be protected from falling by guardrail systems with 
toe boards, safety net systems or a personal fall arrest 
system. Each of these systems will be covered in this 
document (OSHA 1926.501(b)(11)).

The Center for Construction Research and Training 
(CPWR) Data Center study entitled “Fatal Falls from 
Roofs Among U.S. Construction Workers”1 revealed 
that falls from roofs accounted for one-third of fall-
related construction fatalities. A disproportionately high 
percentage (67%) of all deaths from roof falls occur in 
small construction establishments (1 to 10 employees). 
Workers working at residential construction sites had a 
higher risk of roof fatalities.

Workers that use and/or wear fall protection equipment 
must be thoroughly trained. They must be able to 
recognize and avoid hazardous situations. These 
workers must also understand the standards and 
regulations that are applicable to their job. A training 
plan must be in place and include provisions for 
educating new employees as well as reoccurring training 
for all employees. Also, all training must be documented, 
and the most current certification must be available 
(OSHA 1926.503).

There are several types of systems that can be 
utilized to protect roofers at heights

Guardrail System—1926.502(b), Guardrail systems 
are designed to keep workers from falling as a passive 
fall protection system, which means there is no action 
required by the worker to be safe as long as the system 
is properly installed and maintained. When using 
guardrails, there is a possibility for objects to fall on 
workers below. Toe boards must be installed.

Safety Net Systems—1926.502(c), Although safety 
nets aren’t typically used in residential construction, they 
are also a means of passively arresting falls.

Personal Fall Arrest Systems—1926.502(d), 
Personal fall arrest systems (PFAS) are the most widely 
used form of fall protection in the roofing industry. A 
personal fall arrest system must be designed so an 
employee cannot free fall more than 6 feet or contact 
any lower levels. The PFAS must have the strength 
to withstand twice the potential impact energy of an 
employee falling a distance of 6 ft or less.

There are 3 primary components to a personal fall 
arrest system:

• Anchorage Connector
• Body Harness
• Connecting Device

Proper installation of the anchorage connector 
is critical to the success of this system. It must be 
designed and installed to support the amount of force 
generated in a fall event (5,000 pounds). There are a 
wide variety of anchors used in the roofing industry. It is 
critical that the manufacturer’s instructions are followed 
closely, and the anchor should be inspected before use. 
1926.502(d)(15)

Michael Gledhill
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A full body harness is designed to distribute the 
force of a fall event over the entire torso. Body belts have 
not been allowed as part of an arrest system for some 
time. Workers must be trained in the proper wear and 
use of the body harness. Proper sizing and adjustments 
of the body harness is critical to prevent injuries 
(OSHA1926.502(d)(17)).

The connecting device ties the anchorage connector 
and body harness together.

Vertical and Horizontal Lifelines

Lifelines function as an extension of an anchorage 
system, allowing a worker to move up and down 
(vertical lifeline) or back and forth (horizontal lifeline) 
across a work area. A sliding fitting (rope grab or shuttle 
ring) connects to the lifeline and a lanyard connects to 
the worker’s harness to that sliding fitting.

Vertical lifelines remain connected to a set anchor point, 
while the lanyard moves with the worker. In a fall event, 
the rope grab locks to the lifeline and stops the worker 
from falling. When vertical lifelines are used, each 
worker must be attached to a separate lifeline. Vertical 
lifelines require active participation by the worker, who 
must often reposition the rope grab when moving to a 
new position (OSHA 1926.502(d)(10)).

Roof Anchor

Vertical Lifeline

Full Body Harness

Another method commonly used for greater mobility 
on steep slope roofing is a horizontal lifeline (HLL). 
This requires two anchor points with rope or wire 
rope tensioned between the anchors, forming a 
span generally between 60 and 100 feet. However, 
some systems when properly designed, can span 
greater distance. Connecting Devices are used, 
providing both horizontal and vertical mobility (OSHA 
1910/1926.502, ANSI Z359.1).

Horizontal Lifeline

Self-Retracting Lifeline
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Full Body Harness

(All graphics courtesy of SafeWaze)

Falls account for nearly 40 percent of all deaths in 
the construction industry, making falls the deadliest of 
all industry hazards. Sadly, falls are preventable with 
proper training and safeguards. OSHA requires that 
an effective form of fall protection to be in use when 
workers perform construction activities 6 feet or more 
above the next lower level.

Three Steps to Prevent Falls are:

• PLAN ahead to get the job done safely.
• PROVIDE the right equipment.
• EDUCATE everyone to use the equipment safely. 

Resources
1. The Center for Construction Research and Training 

(CPWR), Key Findings from Research, Fatal Falls 
from Roofs among U.S. Construction Workers, 
February 2013

Michael Gledhill is a technical support representative for SafeWaze, 
dedicated to fall protection training and educational resources for the 
construction, industrial, solar, wind, tower, energy and general safety 
industries since 1993. For more information, contact Michael Gledhill 
at michael@SafeWaze.com, visit www.safewaze.com or contact CRCA 
Member Garza Roofing Equipment and Supply at rich@garzasupply.com.
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Clearing the Haze—What Roofing 
Contractors Need to Know About 
Cannabis in the Workplace Following 
the Enactment of the Illinois Cannabis 
Regulation and Tax Act
By Benjamin S. Lowenthal

To date, thirty-seven 
states have either 
decriminalized or 
legalized some form 

of cannabis for medical and/
or recreational use. Eleven 
states—including Illinois—
have now fully legalized the 
recreational use of cannabis. 
Despite this, cannabis remains 
a Schedule I substance under 
the Controlled Substances Act, 

makings its use illegal under federal law. Employers, 
and roofing contractors in particular, now face difficult 
questions regarding employer obligations and employee 
rights because of the conflicting state and federal laws. 
Can an employer discipline or terminate employees for 
cannabis use? Can an employer drug test applicants and 
employees for cannabis? Can an employer even have 
a drug free workplace policy? These are just some of 
the questions roofing contractors now face as related to 
recreational cannabis use following the enactment of the 
Cannabis Regulation and Tax Act (“CRTA”). This article 
will attempt to clear the haze.

Cannabis for medical use has been legal in Illinois since 
2013, following the enactment of the Compassionate 
Use of Medical Cannabis Pilot Program Act. Just this 
year, on May 31, 2019, the Illinois General Assembly 
passed the CRTA, bringing cannabis for recreational 
use to Illinois. On June 25, 2019, Governor J.B. Pritzker 
signed the CRTA into law. Now, with the enactment 
of the CRTA, effective January 1, 2020, cannabis for 
recreational use for adults over the age of 21 will be 
legal in Illinois.

CRTA Employment Provisions
As an initial matter, the CRTA declares that “employee 
workplace safety shall not be diminished and employer 
workplace policies shall be interpreted broadly to 
protect employee safety.” CRTA, § 1–5(e) (codified 
at 410 Ill. Comp. Stat. Ann. § 705/1-5). To this end, 
the CRTA makes clear that the CRTA does not prohibit 
employers from adopting reasonable zero tolerance or 
drug free workplace policies concerning drug testing, 
smoking, consumption, storage, or use of cannabis in the 
workplace as long as the workplace policies are applied 
in a nondiscriminatory manner.

This means that cannabis should be treated and 
regulated in the workplace as any other legal 
impairment causing substance, such as alcohol. Indeed, 
the CRTA notes “that cannabis should be regulated in 
a manner similar to alcohol.” CRTA, § 1–5(b) (codified 
at 410 Ill. Comp. Stat. Ann. § 705/1-5). The CRTA 
allows for an employer to prohibit an employee from 
being under the influence of cannabis in the workplace, 
while performing the employee’s duties, or while on 
call. The CRTA goes on to define a “workplace” as 
“the employer’s premises, including any building, 
real property, and parking area under the control of 
the employer or area used by an employee while in 
performance of the employee’s job duties, and vehicles, 
whether leased, rented, or owned,” and allows an 
employer to define the term in the employer’s written 
employment policy. CRTA, § 10-50(h) (codified at 410 
Ill. Comp. Stat. Ann. § 705/10-50). In addition, the 
CRTA clarifies that an employee is “on call” when the 
employee “is scheduled with at least 24 hours’ notice 
by his or her employer to be on standby or otherwise 
responsible for performing tasks related to his or her 
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employment either at the employer’s premises or other 
previously designated location by his or her employer or 
supervisor to perform a work-related task.” CRTA, § 10-
50(i) (codified at 410 Ill. Comp. Stat. Ann. § 705/10-
50). The CRTA’s definitions of “workplace” and “on 
call” are quite expansive and cover all areas where 
an employee might perform his or her job. All of this 
means that if an employer has drug free employment or 
workplace policies in place, and the employee is using, 
impaired by, or under the influence of cannabis in the 
workplace, then employer may discipline or terminate 
the employee.

Employer Restrictions
However, there are some catches. The CRTA does place 
restrictions on the ability for an employer to discipline 
an employee for cannabis use. An employer’s ability 
to discipline an employer is limited to situations where 
the employee is “impaired or under the influence” 
of cannabis “in the employer’s workplace or while 
performing the employee’s job duties or while on 
call.” CRTA, § 10-50(d) (codified at 410 Ill. Comp. 
Stat. Ann. § 705/10-50). The CRTA specifically states 
how an employer must have “a good faith belief that 
an employee manifests specific, articulable symptom 
while working that decrease or lessen the employee’s 
performance of the duties or tasks of the employee’s 
job position.” Id. The CRTA goes on to list some of 
these symptoms:

• the employee’s speech, physical dexterity, agility, 
coordination, demeanor, irrational or unusual 
behavior, or negligence or carelessness in operating 
equipment or machinery;

• disregard for the safety of the employee or others, 
or involvement in any accident that results in serious 
damage to equipment or property;

• disruption of a production or manufacturing process; 
or

• carelessness that results in any injury to the 
employee or others.

Accordingly, the employer’s ability to discipline or 
terminate an employee is limited to only when the 
employer has a good faith belief, supported by specific 
articulable symptoms, that the employee is either 
impaired or under the influence of cannabis at the 
employee’s workplace.

Pre-Discipline Review
In addition, the CRTA requires that if an employer 
disciplines an employee on the basis of the employee 
being impaired by or under the influence of cannabis, 

the employer “must afford the employee a reasonable 
opportunity to contest the basis of the determination.” 
Id. Practically speaking, this means that employers must 
offer employees who are disciplined or terminated for 
cannabis a pre-discipline review and an opportunity to 
contest the employer’s discipline or termination of the 
employee. For private Illinois employers who have an 
absolute right to terminate most employees at will, this 
new pre-discipline review requirement restricts this right.

Drug Testing
The CRTA will also impact employee and pre-
employment drug testing and screening policies. 
The CRTA amends the Illinois Right to Privacy in the 
Workplace Act (the “RPWA”) which prohibits employers 
from discriminating or taking adverse action because of 
an employee’s or applicant’s use of “lawful products” 
away from the workplace. CRTA, § 5 (codified at 820 
Ill. Comp. Stat. Ann. § 55/5). The CRTA incorporates 
cannabis as a “lawful product” under the RPWA. For 
current employees, a failed drug test can no longer be 
the only basis for discipline or termination. A failed 
drug test can be a factor in an employee’s discipline or 
termination, but it cannot be the determinative factor. 
Employers now need, in addition to a failed drug test, 
a good faith belief of specific and articulable symptoms 
that the employee is either impaired or under the 
influence of cannabis at the employee’s workplace. 
The same rule applies for pre-employment drug testing 
and screening. Employers now cannot disqualify or 
discriminate against an applicant solely because of a 
failed pre-employment drug for cannabis. If an employer 
wants to not hire an applicant, the employer will need 
another basis to do so other than just a failed drug test.

Employer Protections
Finally, the CRTA does create some safe harbors to 
protect employers from lawsuits filed by terminated or 
disciplined employees and third parties injured because 
of an impaired employee. The CRTA specifically protects 
employers that drug test, discipline, and/or terminate 
employees based on the employer’s good faith belief 
that the employee used, possessed, was impaired by, 
or under the influence of cannabis in the workplace or 
while performing the employee’s job duties or while on 
call in violation of the employer’s employment policies. 
See CRTA, § 10-50(e) (codified at 410 Ill. Comp. Stat. 
Ann. § 705/10-50). As long as the employer has a 
good faith belief of the cannabis use, the employer will 
be protected. In addition, the CRTA protects employers 
from third parties who are injured by an impaired 
employee as long as the employer did not know 
nor had reason to believe that the employee was 
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impaired. See id. Unfortunately for employers, these 
protections do not grant complete immunity against 
lawsuits filed by disgruntled employees or injured third 
parties. The protections do not prevent lawsuits but 
rather amount to affirmative defenses that the employer 
would be able to raise if a lawsuit is filed. Notably, 
the “good faith belief” and the “knew or should have 
known” standards are fact intensive inquiries that would 
likely require costly discovery if litigated.

What does all of this mean for Illinois roofing 
contractors? Before the CRTA takes effect on January 
1, 2020, Illinois roofing contractors must examine 
their existing workplace and employment policies to 
make sure that those policies are consistent with and 
address the new CRTA provisions as stated above. Some 
revisions and updates roofing contractors should address 
include the following:

• Training supervisors to be on the lookout for specific 
articulable symptoms of cannabis impairment in the 
workplace and on job sites.

• Implementing pre-discipline review protocols for 
cannabis related impairment situations which allow 
an employee to contest the basis of any impairment 
determination or action.

• Updating accident investigation and documentation 
protocols to ensure that a “good faith” determination 
was made before disciplining or terminating 
an employee.

• Updating drug testing policies to ensure that 
a failed drug test is not the sole basis for not 
hiring an applicant or disciplining or terminating 
an employee.

With the enactment of the CRTA, Illinois roofing 
contractors must now treat cannabis as it would any 
other lawful product, such as alcohol, and revise 
employment policies accordingly. Roofing contractors 
who fail to follow the CRTA could very well find 
themselves in unnecessary and costly litigation. Because 
the laws concerning recreational cannabis use are 
continuing to develop, it is important roofing contractors 
consult experienced legal counsel before taking any 
adverse action against an employee or applicant due to 
the use of cannabis.

Author’s Note: The information contained in this article is 
for general educational information only. This article only 
addresses recreational cannabis use under the CRTA. 
This article does not address the medical use of cannabis 
as it relates to the federal Americans with Disabilities 

Act, the Illinois Human Rights Act, or any other state law 
equivalent. 

Benjamin S. Lowenthal is an associate with Atlanta-based law firm and 
CRCA Member, Hendrick, Phillips, Salzman & Siegel and is a licensed 
lawyer in the states of Georgia and New York. Lowenthal’s practice 
includes labor & employment matters within the construction industry. 
He received his undergraduate B.S. from the University of Georgia 
and his J.D. and LL.M. in Environmental Law from the Elisabeth Haub 
School of Law at Pace University. For more information, contact the 
author at (404) 522-1410, bsl@hpsslaw.com or visit www.hpsslaw.com. 

• Less waste, more pro�t
• Faster and easier to install
• Moisture cure for all temperature application
• Pond-Proof Technology eliminates call backs
• Resilient protection from the Weather

R

™

Roof Membrane

www.apoc.com
Contact Elizabeth Seko at (224)806-3195

W i n t e r  2 0 2 0  \ \ \  C R C A  T O D A Y     1 7   

http://www.apoc.com


Ga
rlo

ck
Ch

ic
ag

oAP
OC

70
3

US
G

Se
cu

ro
ck

71
4

41

Cr
ys
ta
l

Ro
om

:
Se
m
in
ar
s

2 34

4 6
98

7

80
1

80
2

80
3

80
4

80
6

80
7

81
7

81
6

81
8

81
5

81
4

81
2

81
1

81
0

80
9

80
8

71
6

71
0

70
8

70
6

70
4

43
42

40
39

38
36

35

Tra
de 

Sho
w 

Flo
or

Ent
ran

ce

BAR

10
0

Ai
sl

e
20

0
Ai

sl
e

30
0

Ai
sl

e
70

0
Ai

sl
e

20
19

18
23

24
25

26
17

27
16

28
15

29
30

32
33

13
12

11
14

60
7

60
6

60
5

50
1

50
3

50
6

50
5

50
8

51
2

50
9

40
1

40
3

40
2

40
4

40
6

40
5

40
7

40
8

40
9

41
0

41
1

41
2

41
4

41
3

30
2

30
1

30
3

30
4

30
6

30
5

30
7

30
9

31
1

31
3

30
8

31
0

31
2

31
4

20
2

20
4

20
6

20
8

21
0

21
2

21
4

10
2

10
4

10
1

10
3

10
6

10
8

11
0

11
2

11
4

Se
m

in
ar

 
En

tr
an

ce

La
di

es
 

Re
st

ro
om

M
en

s
Re

st
ro

om

21

1
3

37

10

10
5

10
7

10
9

20
1

20
3

20
5

20
7

20
9

21
1

21
3

51
1

51
3

50
7

51
0

51
4

61
3

61
1

60
8

61
2

61
0

CR
CA

 T
ra

de
 S

ho
w

 &
 S

em
in

ar
s

EX
HI

BI
T 

HA
LL

 F
LO

OR
 P

LA
N 

Dr
ur

y 
La

ne
 C

on
fe

re
nc

e 
Ct

r.
Ja

nu
ar

y 
16

-1
7,

 2
02

0

En
tr

an
ce

 to
Dr

ur
y 

Ln
.

Th
ea

te
r

*S
af

et
y 

Se
m

in
ar

70
7

61
4

71
3

71
1

70
9

71
2

70
5

60
9

60
0

Ai
sl

e
50

0
Ai

sl
e

40
0

Ai
sl

e

5

31

No
va

ga
rd

Bone Roofing
Supply

Ce
da

r
Sh

ak
e 

&
Sh

in
gl

e

GAF

Johns
Manville

Ch
ris

In
du

st
rie

s

Pro Fastening
Systems

La
ke

fro
nt

 R
oo

fin
g

Su
pp

ly
Pe

te
rs

en
 

Al
um

in
um

Be
rr

id
ge

M
fg

Ca
st

le
M

et
al

In
du

st
ria

l
Co

rk

HB
 F

ul
le

r/
Ro

ya
l 

Ad
he

si
ve

s

DE
CR

A 
M

et
al

 
Ro

of
in

g

So
ut

hw
in

d
RA

S

Ba
rg

e 
Te

rm
in

al
Tr

uc
ki

ng

Po
rt

al
s

Pl
us

;
M

ilc
or

Ro
of

m
as

te
r

BI
TE

C

Di
sp

os
al

Al
te

rn
at

.

Li
ve

Ro
of

A.
C.

T.
 M

et
al

 
De

ck
 S

up
pl

y

CR
S:

M
FM

 B
ld

g.
 P

ro
d.

Ve
rs

ic
o

Ro
of

in
g

Sy
st

em
s

Ri
ch

ar
ds

 
Bl

dg
. 

Su
pp

ly

Ce
rt

ai
nT

ee
d

La
ke

sh
or

e
Re

cy
cl

in
g

Sy
st

em
s

AB
C 

Su
pp

ly

MEP
Ins

ula
tio

n

Rec
yc

lin
g

Ve
lu

x
Sk

yl
ig

ht
s

M
id

 S
ta

te
s

As
ph

al
t

Ru
nn

io
n 

Eq
ui

pm
en

t

RK
 

Hy
dr

o-
Va

c

Sh
ee

t
M

et
al

Su
pp

ly
 L

TD

M
cE

lro
y

M
et

al
Gi

uf
fre

Al
co

Pr
od

uc
ts

Va
c-

It-
Al

l

At
la

s 
Ro

of
in

g
Co

rp
.

Ho
us

ew
or

ks
Da

yl
ig

ht
in

g
So

lu
tio

ns

Be
ac

on
:

Re
si

de
nt

ia
l D

iv
is

io
n

22 70
2

70
1

70
0

*L
oc

at
ed

 in
 th

e 
Lo

bb
y

CE
RT

A 
Pr

og
ra

m
 - 

Lo
bb

y 
2

CS
I C

HI
CA

GO
 - 

Lo
bb

y 
3

La
tin

o 
W

or
ke

r S
af

et
y 

Ce
nt

er
 - 

4
NR

CA
 - 

Lo
bb

y 
1

80
5

Da
ta

fo
rm

a

RM Lucas

TR
UF

AS
T

Bi
tu

m
ar

Pr
og

re
ss

iv
e 

M
at

er
ia

s

Regis
tra

tio
n

CEU 
Pick

 Up

E

E
E

E
E

E

E

Ev
en

t S
er

vi
ce

s

BA
R

CR
CA

11
1

11
3

Ke
m

pe
r

Sy
st

em

AC
H

FO
AM

In
te

rn
at

io
na

l 
Le

ak
 

De
te

ct
io

n

71
8

Co
rd

ec
k

ADVANCED

Arch
ite

ctu
ral

She
et 

Meta
l

Le
is

te
r 

 

CR
S:

K
in

gs
pa

n 
+ 

En
vi

r. 
Rf

g.
 C

om
p.

  

TA
M

KO
Bu

ild
in

g
Pr

ou
du

ct
s

DE
RB

IG
UM

Am
er

ic
a'

s

Hu
nt

er
 

Pa
ne

ls

SJ Mallein/
Firestone

Re
ar

 E
nt

ra
nc

e

E 
= 

Em
er

ge
nc

y 
Ex

it

OMG

Roo
fin

g

Prod
uc

ts

M
al

ar
ke

y
Ro

of
in

g
Pr

od
uc

ts

Chicago Metal 
Supply 

Mule
-Hide

Prod
uc

ts

ERSys
tem

s

HA
PC

O

Pi
nn

ac
le

:
M

ar
at

ho
n

Ro
of

in
g

RA
IN

DR
OP

Gu
tt

er
Gu

ar
d

TA
RC

O 

Ar
vi

ny
l 

La
m

in
at

es

AB
S 

Ch
ic

ag
o

D-
M

AC
Sa

m
e 

Da
y

St
ee

l D
ec

k

Vi
ki

ng
Ba

rr
ie

rs

W
al

te
r P

ay
to

n
 P

ow
er

Eq
ui

p

 G
ar

za
 R

fg
. 

Eq
ui

p

He
nr

y
Co

m
pa

ny

Ec
oS

ta
r

LL
C

M
id

w
es

t
 S

id
in

g

IC
P 

Bu
ild

in
g 

So
lu

tio
ns

Sh
ar

ks
ki

n
Ro

of
 

U
nd

er
la

ym
en

ts

Pi
nn

ac
le

:
Su

n-
Te

k
Sk

yl
ig

ht
s

Ch
em

Li
nk

Om
ni

 
Ec

os
ys

te
m

s

Gu
lfe

ag
le

Su
pp

ly

4C
's

 
Sp

ra
y 

Eq
ui

p.

83
8 

Co
at

in
gs

Lo
m

an
co

44
45

Co
m

st
ru

ct
 S

al
es

Cotne
y

Cons
tru

cti
on

La
w

M
id

w
es

t
Ro

of
in

g
Su

pp
ly

Bi
g 

Ro
ck

 
Su

pp
ly

Ea
gl

ev
ie

w

Ea
st

 L
ak

e 
M

et
al

s

Ev
er

es
t 

Sy
st

em
s

FT
 

Sy
nt

he
tic

s

IR
 A

na
ly

ze
rs

/
Ve

ct
or

 M
ap

pi
ng

AT
AS

Le
ad

in
g 

Ed
ge

 
Sa

fe
ty

Chica
go

land

Roo
fers JA

TC
Roo

fer
s

Lo
ca

l 1
1

Se
nt

ry
 

Bl
dg

.
In

no
v.

Ti
te

bo
nd

Ge
m

co

W
ic

kr
ig

ht

Sa
fe

ty
Ra

il
Co

m
pa

ny
 

Be
ac

on
- 

Co
m

m
er

ci
al

 
Di

vi
si

on

Sa
fe

ty
Ch

ec
k

Ac
cu

Ly
nx

Du
ro

-L
as

t
Ro

of
in

g
W

in
dS

m
ar

t
Sy

st
em

s
Fl

as
hC

o
Es

tim
at

in
g

Ed
ge

Si
ka

Sa
rn

af
il

Co
lum

bia
Gr

ee
n 

Te
ch

.

Ve
lo

ci
ty

 
Ro

of
 V

ac
Pa

na
so

ni
c

Da
Vi

nc
i 

Ro
of

sc
ap

es
Bo

ra
l

Ro
of

in
g

Polyglass 
USA In

la
nd

 
Co

at
in

gs

Fa
kr

o
Am

er
ic

a
LL

C

Ge
oc

el

So
pr

em
a

W
or

th
ou

se

DA
 S

al
es

:
Fl

am
e

En
gi

n 
/

C
hu

te
s 

In
tl

 

In
su

lfo
am

Ge
or

gi
a-

Pa
ci

fic
Gy

ps
um

Ga
co

D.
I.

Ro
of

Se
am

er
s

Co
un

ty
M

at
er

ia
ls

Karnak

Un
ilo

ck
Ch

ic
ag

o

Qu
ar

rix

J.
J.

Su
pe

rio
r 

M
et

al
, I

nc
.

GCP Applie
d

Te
ch

nolog
ies

Si
ev

er
t

In
du

st
rie

s

1 8     C R C A  T O D A Y  ///  W i n t e r  2 0 2 0



EAGLEVIEW - 302
EAST LAKE METALS - 211
ECOSTAR - 108
ERSYSTEMS - 810
ESTIMATING EDGE - 30
EVEREST SYSTEMS - 403
FAKRO AMERICA - 207
FLASHCO  - 29
FT  SYNTHETICS - 28
GACO - 413
GAF - 5,6
GARLOCK CHICAGO - 512, 514, 611, 613
GARZA ROOFING EQUIP. & SUPPLY - 716
GCP APPLIED TECHNOLOGIES - 814
GEMCO ROOFING & BLDG SUPPLY - 42
GEOCEL - 209
GEORGIA-PACIFIC GYPSUM - 411
GIUFFRE BROS. CRANES - 510
GULFEAGLE SUPPLY - 31
HAPCO INC. - 809
HB FULLER / ROYAL ADHESIVES - 23
HENRY COMPANY - 702
HOUSEWORKS DAYLIGHTING SOLS. - 610
HUNTER PANELS - 203
ICP BUILDING SOLUTIONS GROUP - 404
INDUSTRIALCORK CO., INC. - 201
INLAND COATINGS - 113
INSULFOAM - 401
INTERNATIONAL LEAK DETECTION - 712
IR ANALYZERS/VECTOR MAPPING - 608
JJ SUPERIOR METAL INC. - 707
JOHNS MANVILLE - 8, 9
KARNAK CORPORATION - 501, 503
KEMPER SYSTEM AMERICA - 208
KIRSCH BP/SHARKSKIN ROOF 

UNDERLAYMENTS - 710
LAKEFRONT ROOFING SUPPLY - 37,38
LAKESHORE RECYCLING SYSTEMS - 506
LATINO WORKERS' SAFETY CENTER - LOBBY 3
LEADING EDGE SAFETY - 705
LEISTER TECHNOLOGIES - 111
LIVE ROOF - 112
LOMANCO, INC. - 104
MALARKEY ROOFING PRODUCTS - 206
MCELROY METAL - 310
MEP INSULATION RECYCLING - 807
MID-STATES ASPHALT - 714
MIDWEST ROOFING SUPPLY - 13
MIDWEST SIDING SUPPLY - 306

MULE-HIDE PRODUCTS - 803
NOVAGARD - 40
NRCA - LOBBY 1
OMG ROOFING PRODUCTS - 3
OMNI ECOSYSTEMS - 308
PANASONIC - 18
PETERSEN ALUMINUM - 44,45
PINNACLE SALES:     

MARATHON RFG. PRODUCTS - 708
 SUN-TEK SKYLIGHTS - 706

POLYGLASS USA - 101,103
PORTALS PLUS; MILCOR - 16
PRO FASTENING SYSTEMS, INC. - 1,2
PROGRESSIVE MATERIALS - 109
QUARRIX - 704
R.M. LUCAS CO. - 407,409
RAINDROP GUTTER GUARD SYSTEM - 406
RICHARDS BUILDING SUPPLY - 507
RK HYDRO-VAC, INC. - 309
ROOFERS & WATERPROOFERS

LOCAL 11 - 811
ROOFMASTER PRODUCTS CO.- 314
RUNNION EQUIPMENT - 114, 213
S.J. MALLEIN CO. - 412, 414
SAFETY CHECK INC. - 12
SAFETY RAIL COMPANY - 21
SENTRY BUILDING INNOVATION - 14
SHEET METAL SUPPLY - 818
SIEVERT INDUSTRIES - 703
SIKA SARNAFIL - 31
SOPREMA - 202
SOUTHWIND RAS - 614
TAMKO BUILDING PRODUCTS. - 410
TARCO - 305
TITEBOND – 709
 TRUFAST - 102
UNILOCK CHICAGO - 605
USG SECUROCK RFG SOLUTIONS - 212
VAC-IT-ALL SERVICES, INC. - 32
VELOCITY ROOF VAC SERVICE - 19
VELUX SKYLIGHTS - 808
VERSICO ROOFING SYSTEMS - 609
VIKING BARRIERS - 22
WALTER PAYTON POWER EQUIP. - 606
WICKRIGHT/365 CONST. TENTS - 402
WINDSMART SYSTEMS - 26
WORTHOUSE INC - 312

4C'S SPRAY EQUIP RENTAL SALES & SERV - 41
838 COATINGS - 307
A.C.T. METAL DECK SUPPLY - 214
ABC SUPPLY CO. INC. - 804,805
ARCHITECTURAL BUILDING SOLUTIONS - 210
ACCULYNX - 24
ADVANCED ARCH. SHEET METAL - 801
ALCO PRODUCTS - 204
APOC ROOF COATINGS & UNDRLYMNTS. - 43
ARVINYL LAMINATES - 311
ATAS INTERNATIONAL - 806
ATLAS ROOFING CORPORATION - 815-817
BARGE TERMINAL TRUCKING - 612
BEACON - COMMERCIAL DIVISION - 7
BEACON - RESIDENTIAL DIVISION - 700,701
BERRIDGE MANUFACTURING COMPANY -36
BIG ROCK SUPPLY - 10,11,34,35
BITEC, INC. - 110
BITUMAR USA INC. - 205
BONE ROOFING SUPPLY - 711,713
BORAL ROOFING - 15
CASTLE METAL PRODUCTS - 513
CEDAR SHAKE & SHINGLE BUREAU -27
CERTA TRAINING PROGRAM -  LOBBY 2
CERTAINTEED ROOFING - 718
CHEM LINK - 511
CHGO METAL SUPPLY & FAB. INC. - 301,303
CHICAGOLAND ROOFERS JATC - 812
CHRIS INDUSTRIES INC. - 4
COLUMBIA GREEN TECHNOLOGIES - 20
COMSTRUCT SALES - 607
CORDECK - 106
COTNEY CONSTRUCTION LAW, LLP - 802
COUNTY MATERIALS - 509
COMPREHENSIVE ROOFING SOLUTIONS:    

ENVIROMENTAL ROOFNG COMPONENTS/
KINGSPAN LIGHT + AIR - 107  
MFM BUILDING PRODUCTS - 105

CSI CHICAGO - LOBBY 4
D.I. ROOF SEAMERS - 408
DA SALES & MARKETING:

 FLAME ENG. / CHUTES INTL. - 405
DATAFORMA - 33
DAVINCI ROOFSCAPES - 17
DECRA METAL ROOFING - 304
DERBIGUM - 508
DISPOSAL ALTERNATIVES - 39
D-MAC – SAME DAY STEEL DECK - 505
DURO-LAST ROOFING - 25

37th CRCA Trade Show & Seminars  
Drury Lane Conference Center
January 15-17, 2020
Register at CRCA.org today!

Exhibiting Hours: 
Thursday, January 16, 11 am to 5 pm
Friday, January 18, 9 am to 1 pm
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The 2020 CRCA Roofing Industry Breakfast panel sets the stage for two days of
great education! Industry Leaders Trent Cotney (Cotney Construction Law),
Chris Czarnik (Career [Re]Search Group), Mark Graham (NRCA), Frank Marino
(Safety Check Inc.), George Patterson (Bennett & Brosseau) and Jason
Tremblay (Saul Ewing Arnstein & Lehr) will give brief insights into their
Thursday afternoon and Friday programs. Topics to include Building Envelope
Panel, Steep Slope Safety. Crisis Management, Workforce Recruitment,
Retention and Development, Recreational  Cannabis and the Workforce, and
Roofing Technical Issues.

CRCA'S “ROOFING WEEK IN CHICAGO" INDUSTRY BREAKFAST
Crystal Room/English Room

9:00 AM - 11:00 AM

ROOFING WEEK IN CHICAGO: KICK-OFF COCKTAIL PARTY
Hosted  by CRCA's CWIR & Emerging Leaders

5:00 PM

Relax, unwind and get to know your industry colleagues to celebrate Roofing Week 2020.  Enjoy complimentary
cocktails and hors d’oeurves with CRCA! 

BRINGING THE PIECES TOGETHER: MENTORING, BRANDING & NETWORKING
Sponsored by CRCA's Emerging Leaders

3:00 PM - 5:00 PM

This seminar is designed to bring the lessons of the Emerging Leaders' 2019 quarterly workshops together as a
foundation for career growth in the roofing industry. In addition, participants who complete the
strength/competency assessment process are provided with a one-to-one career coaching session. Each
mentor/mentee receives a seven-page summary report outlining signature strengths and recommendations for
professional development to be woven into the mentorship alliance.

Speaker: Steve Ritter (The Midwest Institute & Center for Workplace Innovation)

Attend this informative marketing panel to help roofing industry professionals learn to set themselves apart!
Presenters include Jennifer Holsinger (Hunter Panels) and Jackie Hart (The Estimating Edge) and Sarah Harwerth-
Demarco (6side Marketing).

HOW TO DIFFERENTIATE WHEN YOU'RE NOT THAT DIFFERENT
Sponsored by CRCA's CWIR

3:00 PM - 5:00 PM

Speakers: Jackie Hart (The Estimating Edge), Sara Harwerth-DeMarco (6side Marketing) and Jennifer
Holsinger (Hunter Panels)
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Don't forget to stop by the CRCA
Booth to  register for the  daily

$500 raffle!

Besides tying off, what else do roofing contractors need to
know regarding fall protection and keeping safe on pitches
greater than 4:12? Learn from Jim Martineck, OSHA
Assistant Area Director, Chicago South who will discuss
OSHA’s Top 10 Violations and provide clarification on
OSHA’s directives.  Learn from Safety Consultant Frank
Marino, Safety Check Inc., who will provide fall protection
best practices to comply with OSHA’s mandates including
proper equipment use, anchoring and written fall
protection plans. This is a must for Steep Slope Roofing
Contractors!

STEEP SLOPE ROOFING - KEEPING WORKERS
SAFE
Speakers: Jim Martineck (OSHA) & Frank Marino
(Safety Check Inc.)

1:00 PM - 2:00 PM

Crystal Room

What is the difference between a Air Barrier and a Vapor
Retarder? What are the code requirement relative to
these issues? This expert panel will lead a discussion on
Air Barriers, Vapor Retarders & Wall Transitions, the most
common issues found and how to prevent them from
happening. Starting conversations between the design
community, GCs and roofing contractors in the pre-
construction phase is key. Come to this important seminar
to learn the questions that you need to be asking!

WORKING TOGETHER TO MINIMIZE AIR
BARRIER & VAPOR RETARDER ISSUES

English Room

1:00 PM - 2:00 PM

Panel: Sarah Flock (RRJ), Jason Wilen (Klein &
Hoffman) and Corey Zussman (Pepper Const.)
Moderator: George Patterson (Bennett & Brosseau)

Presented by CRCA’s Safety Committee including Frank
Marino, CSP, Safety Check Inc. and Rich McElhaney, CSP,
CRIS, MS.  Owners, managers and field workers need to
attend this important safety session to learn the effects of
traumatic injury on families, co-workers and the company.  
Learn about accident reduction techniques, the
importance of the Job Site Analysis as a preplanning tool
and also current roofing specific safety inspection trends.

THE REAL COST OF SAFETY

Theater

7:00 AM - 9:00 AM

Speakers: Frank Marino (Safety Check, Inc) & Rich
McElhaney, CSP

Attend this important seminar to prepare against
unexpected construction crises including serious injuries
and fatalities, disasters, theft, vandalism and more.   Learn
from legal experts Trent Cotney and Tray Batcher, Cotney
Construction Law as they present an overview and also
crisis management prevention, including training, security
protocols,fraud prevention and how to create a successful
crisis management plan for your business.

ARE YOU PREPARED? CRISIS MANAGEMENT
IN CONSTRUCTION
Speakers: Trent Cotney & Tray Batcher (Cotney
Construction Law)

3:00 PM - 4:00 PM

Crystal Room

With the manpower crunch being felt all across the entire
construction industry, how do you recruit good talent? 
Industry leading recruitment specialist, Chris Czarnik, will
discuss where the talent went and how to get back, how to
develop specs of employees needed and important
techniques to recruit and retain.

WINNING THE WAR ON TALENT

Crystal Room

7:45 AM - 8:45 AM

Speaker: Chris Czarnik (Career [Re]Search Group)

With the legalization of recreational cannabis in January,
the Illinois Construction Industry is scrambling to learn
what the rights of employers are and also the rights of
those they employ.  Attend this extremely timely seminar,
presented by Attorney Jason Tremblay to learn how it
affects you and your firm’s policies on reasonable
suspicion, on-site possession and best practices to follow
as you navigate this new legislation. 

WORKING THROUGH THE SMOKE
Speaker: Jason Tremblay (Saul Ewing Arnstein &
Lehr)

9:30 AM - 10:30 AM

Crystal Room

Roofing is ever changing.  With building and energy codes,
new materials, air barriers and technical issues constantly
evolving, the industry is not simple.  To navigate the
minefields, building and code officials, architects and
specifiers, roof consultants and roofing contractors need
to be up on the latest changes.  Don’t miss this program
featuring NRCA’s Mark Graham that focuses on technical
issues in the roofing industry, the new 2018 Illinois Energy
Conservation Code and Chicago Building and Energy
Code, plus sneak-peak at the 2021 I-Codes.  

ROOFING TECHNICAL ISSUES - FROM
DESIGN, COMPLIANCE & INSTALLATION

Crystal Room

11:15 AM - 12:15 PM

Speaker: Mark Graham (NRCA)
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Roof Talk—CRCA Member Spotlight

Company: Gemco Roofing & Building Supply
Location: 2601 Van Buren St., Bellwood, IL
Business Founded: 1977
Number of Employees: 25
Joined CRCA: Member for 41 years

Where Do You See Your Business in 10 Years?
Gemco was founded as and still remains a family 
company and that is an identity that we see ourselves 
retaining in the long run. With that in mind, our goal is 
to continue to grow both our business and reputation 
within the industry.

What Is Your Best Business Memory to Date?
There have been many great memories over the last 
43 years and being named “Associate of the Year” for 
2019 is unquestionably one of them. This is not out first 
time being honored with this award, but every year 
the roofing industry swells with new improved products 
and as distributors we strive to provide knowledgeable 
customer service to our customers. We, as a company, 
were honored to be presented with this award.

How Did You Learn About CRCA?
We have known about the CRCA since we first opened 
our doors 43 years ago.

If You Attend CRCA Events, Can You Describe a 
Benefit of Attendance?
We make it a priority to attend CRCA events. CRCA 
events give us the prospect to interact with everyone 
involved in the organization and to reinforce our 
relationships with our customers. As the CRCA continues 
to grow, we enjoy the opportunity to forge new 
relationships as well.

What Value Does CRCA Membership  
Bring to You?
We value the relationships and shared knowledge that 
our membership brings. From the CRCA Trade Show 
to the Awards Dinner, we have many opportunities 
throughout the year to associate with all of the CRCA 
members in different settings. The various committees 
are excellent resources for the staying up to date on new 
and exciting changes in the roofing industry.

What Advice Would You Give a New 
CRCA Member?
Utilize all of the resources that the CRCA has to offer! 
Attend as many of the networking functions and events 
as you can possibly can and meet all the members 
involved. 

George Riddiford presenting 2019 CRCA Assoc. of the Year to George 
Sessler and Gemco (CRCA photo)
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Roof Talk—CRCA Member Spotlight

Company: DCG Roofing Solutions, Inc.
Location: 2045 Janice Ave., Melrose Park, IL. 60160
Business Founded: July 2007
Number of Employees: 54
Joined CRCA: 2009

What Services Does Your Business Offer?
DCG is a Signatory Commercial Roofing Contractor 
that provides roofing and sheet metal, waterproofing 
and caulking, and building restoration as well as 
maintenance and leak repair services.

Where Do You See Your Business in 10 Years?
Continued commitment to our customers to create 
buildings that are good for their owners, occupants and 
the environment. DCG’s goal is to increase the volume of 
work achieved over the past several years and grow our 
office and equipment.

What Is Your Best Business Memory to Date?
When my son was young, and it was “bring your son 
to work day”, he put on his work boots and hard hat 
and we drove around all day looking at projects that 
were going on in the area. The smile on his face that 
day was “Priceless”

How Did You Learn About CRCA?
Speaking with other members.

If You Attend CRCA Events, Can You Describe a 
Benefit of Attendance?
The networking conversations are key. CRCA contractors 
are all extremely busy and our business is very stressful. 
When you can speak with your peers about the same 
issues, they are going through, you realize that you’re 
not the only one with these problems. This helps you 
wake up the next day and manage your company.

What Value Does CRCA Membership  
Bring to You?
The fact that the organization is always staying ahead of 
the industry and the amount of info provided to members 
is key. CRCA is well known throughout the country as 
one of the best roofing organizations and they are 
always striving to be out in front.

What Advice Would You Give a New 
CRCA Member?
Get involved! Don’t be intimidated by older members! 
All the members have a willingness to help and 
see everyone succeed! Enjoy and embrace a great 
organization! 

DCG photo

DCG photo

DCG photo
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Navigating the Lease vs. Buy Maze
Reprinted by Permission of Bobit Business Media
By Lori Glen

There is hardly a more 
basic business question 
for fleet managers 
than whether to own 

or lease capital equipment. 
There are few areas where this 
decision is more critical than in 
acquiring vehicles. This article 
examines the advantages and 
disadvantages of both methods 
and gives a brief outline of the 
most important factors a savvy 

manager will weigh before opting for one or the other.

The Lease Option: Pay for Use, Not Ownership
In order to discuss the pros and cons of the lease 
option, it might be best to first examine the lease 
concept itself and look briefly at some of the main lease 
options available.

Leasing, put simply, is paying the owner of an asset for 
its use for some period of time, then returning it. The 
vehicle lessor buys a truck, for example, then contracts 
with the lessee for a pre-determined period of time. The 
lessor then permits the lessee to use the truck in return 
for a monthly stipend, which provides the lessor with 
reimbursement of cost and a reasonable profit. The only 
difference between renting a vehicle and leasing it, is 
the length of time for which the user needs it. (Leases 
usually run a minimum of one year, rentals only a matter 
of days.)

There are two broad categories of vehicle leases: closed 
end and open-end.

• A closed-end lease is written for a fixed term, 
say, three years. The contract provides for a fixed 
monthly payment, a predetermined limit to the 
mileage the lessee may put on the vehicle, along 
with penalties for exceeding the mileage limit, and 
for “excess wear and tear.’’ Upon expiration of 
the lease term, the lessee returns the vehicle to the 
lessor and, provided there are no excess mileage or 

damage penalties, has no further obligation. Closed-
end leases can also include maintenance and/or 
insurance and are sometimes called “walk-away” or 
“net” leases.

• An open-end lease usually has a short minimum 
term (one year), then continues on a month-to-month 
basis until the lessee terminates. Most open-end 
leases contain what is known as a Terminal Rental 
Adjustment Clause (TRAC clause). The TRAC clause 
provides that when the vehicle is turned in and sold 
by the lessor, if the proceeds from the sale exceed 
a value determined at lease inception, the lessee 
gets the excess. If the proceeds are less, the lessee 
must pay the difference. Most open-end leases do 
not contain mileage or wear-and-tear penalties, and 
often contain a ‘’step-down” payment schedule, 
wherein payments decline annually.

As you have probably already determined, the essential 
difference between closed and open-end leases is 
where the risk/reward for the value of the vehicle lies. In 
closed-end leases, the lessor bears the risk of the residual 
value. In an open-end lease, it is the lessee.

While there are several variations of these two basic 
types of lease, the primary aim of a lease transaction is 
not to obtain or transfer ownership of the vehicle, but to 
pay for its use for some period of time, then return it to 
its owner.

Leasing Provides Advantages
Every company brings its own unique circumstances to 
the lease/buy decision, but leasing provides a number 
of basic advantages:

1. Preservation of Capital. The capital you need to 
run your business comes from one of two sources: 
your business operation (to the extent you expend 
less cash than you take in, you will have operating 
capital) or a lender. If your net profit margin 
is greater than the cost of borrowing, money 
produced by the business is best reinvested in the 
company. Leasing provides a third source for vehicle 

Lori Glen
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acquisition. It enables the business to obtain the 
vehicles it needs without using precious operating 
capital or dipping into credit lines that may be used 
for more important purposes.

2. Off-Balance Sheet Treatment. Vehicle ownership 
can also unnecessarily burden your balance sheet. 
Buying vehicles (as with all capital expenditures) 
requires two entries on the balance sheet. Although 
the “left” (asset) side gets an asset (the vehicle), 
the “right” side (liabilities) gets debt (if the money 
is borrowed), or a reduction in cash (if cash from 
operations is used). Your financial ratios (debt-to-
equity) suffer, making your company less attractive 
to lenders or investors.

3. Less Administration. Vehicle ownership carries 
various administrative burdens, such as tag and 
license renewal, payment of personal property 
taxes, title retention, etc. A leased vehicle is owned 
by the lessor, whose name is on the title and the 
registration and tax bill. The administration of the 
paperwork and recordkeeping requirements falls to 
the lessor.

4. Lessor Acquisition/Disposal. The actual processes of 
vehicle acquisition and disposal are time-consuming 
and require some expertise to do well. Independent 
lessors can lease any make or model, order the 
vehicle for you, pay for it, and obtain the title and 
tags, relieving you of these tasks. Lessors are also 
better equipped to sell vehicles when they come 
out of service. Whether the vehicle is leased under 
an open ended or closed-end lease, the lessor 
must sell it, again removing a headache from the 
business owner.

5. Use vs. Ownership. Finally, the practical question 
must be asked: Do I need to own vehicles or do I 
need to use them? Vehicles are most often either a 
business tool or a form of compensation.

Ownership of Company Vehicles Also Has 
Its Advantages:
1. Tax Benefits. Companies can all use tax benefits. 

whether currently (if profitable) or in the future, as 
carried forward. Owner assets are depreciable, and 
those deductions can be used to offset profits. The 
depreciation benefit for leased vehicles stays with 
the lessor (owner).

2. Pricing Leverage. Using local dealerships for 
all acquisitions can be leveraged in negotiating 
attractive pricing. Using a large national fleet dealer 

group can provide “ big fleet” pricing to small and 
mid-sized fleets.

3. Depreciation Control. The single largest cost in 
running a vehicle fleet is depreciation - the difference 
between the original cost and resale proceeds. 
Fleets give up some measure of control of this 
number to a lessor, who will resell vehicles in bulk. 
The ability (or desire) to sell vehicles individually 
will, if done properly and knowledgably, inevitably 
lower net depreciation.

4. Net Present Value Cost. In some instances, the 
net present value cost of ownership can be lower, 
primarily due to the introduction of the profit factor 
into the transaction. Lessors make money in a 
number of ways: through purchasing vehicle, by 
charging administrative fees, or marking up the 
cost of funds. A company can avoid these costs by 
purchasing vehicles, provided pricing is aggressively 
negotiated. Money is available at an attractive 
rate and, most importantly, resale proceeds 
are maximized.

Cash Flow Components Vital to Your Decision
There are two primary components to the cash flows 
inherent to company vehicles: inflow or outflow. 
Examples of these are cash, in the form of lease 
payments (outflow), debt payments (outflow), residual 
proceeds (inflow), TRAC adjustments (in or outflow), and 
also tax benefits (depreciation, lease payments, debt 
interest, etc.)

Both leasing and ownership consist of a series of 
these cash flows, occurring over the life of the vehicle. 
Leasing cash flows consist of a series of monthly 
payment, partially offset by the tax benefit created by 
their deductibility.

Ownership cash flows depend upon the method used 
to buy the vehicle. If cash is used, the flows consist of a 
single large outflow, followed by the tax benefit derived 
from depreciation deductions, ending with an inflow 
from the sale of the vehicle. If debt is used, the cash flow 
begins with a simultaneous inflow/outflow (borrowing 
the money, then paying for the vehicle), then the monthly 
deductions for depreciation and interest expense, 
ending again with an inflow from resale proceeds. (Most 
corporations pay taxes quarterly, so the cash flows will 
be slightly different.)

Because of the effects of inflation, it is usually 
advantageous to spread outflows of cash over a period 
of time. From a purely financial standpoint, it is as 
important when money changes hands as it is how 
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much. For this reason, the after-tax cash flows for both 
alternatives must be “discounted” (reduced in value to 
account for inflation). This process is called “present 
value”. The further in the future the flow, the less it is 
worth in today’s dollars.

It is important is that the concepts of after-tax cash flow 
and present value are understood, and the results of the 
calculations are clear, so a decision can be made.

Remember to Consider Administrative/
Overhead Costs
Far too often, the lease-versus-own decision is made 
solely on the results of the present value analysis. 
Choosing one or the other will have a significant impact 
upon how vehicles are handled internally. A company 
must address a number of questions to determine 
the impact.

If currently owning vehicles, and considering leasing, ask:

• What functions will the lessor assume that are 
currently performed in-house: order processing, 
title administration, registration/tag renewals, tax 
administration, and used  vehicle sales?

• What other fleet management functions might be 
outsourced such as maintenance management, 
collision repair or safety programs?

• What will the lessor charge for services not included 
in the lease rate?

If currently leasing, and you are considering ownership, ask:

• What functions will you now assume under 
company ownership?

• Will you now have to create a capital budget 
for vehicles?

• Will you need the same fleet management services 
at the same price you now receive from your lessor?

• Is the company willing to divert necessary resources 
(staff, etc.) to properly manage an owned fleet?

In conclusion, do the following when making the 
important decision to Lease or Own: Learn the basics, 
Understand the goals, Recognize the financial impact 
and Place a value on such soft costs as administrative 
and productivity costs. Contact a vehicle leasing 
professional, who will help you navigate through the 
learning process of one of your company’s important 
business decisions—owning or leasing vehicles. 

Lori Glen represents a 30-year old national fleet management company, 
Sutton Leasing. They are a CRCA Member, manage over 20,000 vehicles 
nationally and can help with vehicle acquisition, financing, leasing, 
maintenance and other key components involved in vehicle leasing. 
Contact Lori at 847-559-8352 or Lglen@suttonleasing.com.

DESCRIPTION: APOC® Armor Flash® 100% Silicone Patch 
& Sealant is a high performance repair product for use in 
roofing & waterproofing applications in conjunction with 
silicone coatings. Not recommended for use with acrylic, 
aluminum or asphalt coatings. Armor Flash is highly flexible 
and can be used to seal flashings, curbs, penetrations, 
seams, HVAC Units and many other types of repairs.

• Fast & Easy to Use
• Single Component
• Versatile Application
• Solvent Free Polymers

APOC 581 ARMOR FLASH®

www.apoc.com
Contact Elizabeth Seko at (224) 806-3195

S I L I C O N E S E R I E S  |  E N E R G Y E F F I C I E N C Y  |  R O O F I N G

50 YEAR
D U R A B I L I T Y
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BEST DEFENSE!

A SMART 
ROOF IS 
YOUR 

DM
Defense
Match

Integrated into the roofi ng system

Simple and fast installation

Early warning and timely notifi cation

Reduce roof maintenance costs by up to 70%

Be prepared with an intelligent fl at roof monitoring system 
that tracks the moisture ingress of roofi ng systems 24/7 
and contacts you when there’s a breach. Smartex® DM is the 
economical choice for building owners managing fl at roof 
constructions, humidity sensitive rooms and pitched roof areas. 

SMARTEX® DM provides immediate 
notifi cation to the area of a breach. 

Three smart roof monitoring 
systems. One perfect for you. 

Toll Free: 1.866.282.5325
info@leak-detection.com

http://www.leak-detection.com


Industry News
By CRCA Staff

CRCA Recognizes Leadership at Annual 
Awards Dinner
Over 200 CRCA Members gathered on December 6, 
2019 at the Esplanade Lakes Ballroom in Downers 
Grove, IL to recognize CRCA’s achievements as an 
organization and to celebrate its leadership. 2019 
CRCA President Troy Wormley recognized the time 
spent and talent shared by three directors completing 
their terms: Brian Cronin (Knickerbocker Roofing & 
Paving Co.), Kim Kwasiborski (S.J. Mallein, Inc.), Chris 
Riddiford (G.E. Riddiford Co.) and George Patterson 
(Bennett & Brosseau Roofing, Inc.), as Past President.

Newly Elected CRCA Directors joining the 2020 CRCA 
Board, include Joan Crowe (GAF), Casey Fraher (Crowther 
Roofing & Sheet Metal), Dan Henshaw (G.E. Riddiford Co.) 
and Mark Moran (Knickerbocker Roofing & Paving Co.)

Officers for 2020 include: President Mark Duffy (Elens 
& Maichin Roofing & Sheet Metal), 1st VP Mitch Rabin 
(A-1 Roofing Company), 2nd VP Ryan Petrick (Ridgeworth 
Roofing Co., Inc.), Treasurer Shawn Sullivan (Olsson 
Roofing Company, Inc.), Secretary Bill O’Brien Jr. 
(Combined Roofing Services) and Past President Troy 
Wormley (W.B.R. Roofing Inc.)

CRCA also recognized the following individuals or 
member companies for dedication to the roofing industry.

Award of Excellence Recipient: Stephen Phillips (Hendrick Phillips 
Salzman & Siegel) with Rod Petrick (CRCA Photo)

Associate of the Year: Gemco Roofing & Building Supply (CRCA Photo)

Gold Medal Safety Award: DCG Roofing Solutions, Inc.  
with the CRC / Local 11 Joint Safety Committee (CRCA Photo)

CRCA EVENTS
CRCA Committee Holds First Contracts, 
Coverage and Crafts Event on October 24, 
2019. This new, innovative CRCA event format focuses 
on Insurance and Legal Topics and is presented in a 
quick and concise manner, incorporating a networking 
opportunity as well. Sponsored by CRCA’s Contracts 
& Insurance Committee, CRCA Member Trent Cotney 
(Cotney Construction Law) presented an overview of 
construction contracts. Per Cotney, “A contract can make 
or break your project and this seminar focused on the 
critical construction contract provisions: indemnification, 
scope of work, payment, damage limitations and 
dispute resolution.”
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The next Contracts, Coverage and Crafts event will be 
Thursday, March 31, 2020. Watch CRCA.org for more 
information on this and all CRCA events.

Dominic Dunlap, Trent Cotney, Larry Marshall III and Bob Bachmann 
(CRCA Photo)

On October 29th, 2019, CRCA leaders traveled 
to Springfield to meet with Illinois legislators to 
discuss roofing and construction specific issues. With 
over 50 attendees, this important legislative reception 
followed presentations by Frank Marino on safety (Safety 
Check Inc.) and Bill McHugh (CRCA) on code. CRCA 
leaders value communication with Illinois legislators 
and appreciate the opportunity to discuss these issues 
that directly affect the roofing, waterproofing and 
construction industries.

CRCA leaders Tony Roque and Mark Duffy with IL Rep. Fred Crespo, 
Rep. Dan Swanson, IL Senator Tony Munoz, and Margaret Vaughn 

(CRCA photo)

CRCA’s Mentor Network presented the 3rd 
Part of the 2019 Series, Networking 101. This 
seminar, held at Naperville’s TopGolf on October 17, 
2019, was geared to expanding professional networks 

by applying strategic business development criteria 
to outreach efforts. Don’t miss the final seminar to be 
held on January 15, 2020 at the CRCA Trade Show & 
Seminars. Attendance at the previous three workshops 
not required! Watch CRCA.org for more Emerging 
Leader Events in 2020.

On November 12, OSHA’s James DeBouver and 
Safety Check Inc.’s Frank Marino presented an 
important OSHA Update to CRCA members. DeBouver, 
from the Chicago North office, discussed the most common 
OSHA roofing citations from Region V, that covers six 
Midwest states including Illinois. He noted that Roofing 
Fatalities were five times greater with smaller companies 
(1-25) employees and greatest in the 41-50 year-old age 
group. These were also most common from only a distance 
of 11-20 feet from the ground. He reminded CRCA 
Members that the next National Safety Stand-Down will be 
May 4-8, 2020. To learn more, visit CRCA.org or attend 
the two safety seminars at the January 15-17, 2020 CRCA 
Trade Show & Seminars at Drury Lane.

CRCA & NRCA Partner together for NEW 
Code Extravaganza—NRCA’s Mark Graham 
and CRCA’s Industry Affairs Committee participated 
in the development of the 2021 International Energy 
Code. CRCA also participated in the 2018 Chicago 
Building and Energy Code and State of Illinois Code 
adoption processes.

From this collaboration, CRCA and NRCA will join 
forces and offer a new education program on March 
26, 2020. This important education session is geared for 
specifiers, building & code officials, roofing contractors 
and consultants, building owners and will provide 
education on ALL aspects of the codes and roofing. Learn 
about the new building code—requirements for wind and 
fire-resistance and understand the new Energy Codes 
and where exceptions to requirements occur for existing 
buildings. This four-hour session will offer AIA HSW 
Credits and as well as International Code Council (ICC) 
Preferred Provider Credit as well. Register at CRCA.org.

CRCA Did You Know?
Looking back over 50 years. In 1963, CRCA had 
47 contractor and 35 associate firms. Irwin Esko (Esko 
Roofing) was CRCA’s President, Henry Alcock (M.W. 
Powell) as Vice President and CRCA’s female treasurer 
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was Margaret Berry (R. Berry Roofing). Robert Dessent 
(Dessent Roofing) was the Secretary.

Carlisle’s “Sure-Seal Butyl Rubber Roofing” was being 
advertised along with Koppers Company’s message that 
Coal Tar Pitch was “the most waterproof and permanent 
bitumen” for built-up roofing.

J.W. Spence was promoting Reflecto Barrier Films and 
Mop Yarn. Certain-Teed’s asphalt shingles texture was 
so distinct “You are tempted to reach out and feel it” 
and Rubberoid was busy promoting “Give Any Roof 
Lasting Beauty!”

(CRCA Archive Photo)

Today, CRCA has grown significantly, with 375 members 
overall! Many of those firms from 1963 are active today.

Velux Founder patented 
first skylight over 75 
years ago! Villum Kann-
Rasmussen, founder of VELUX, 
believed strongly in fresh air 
and sunshine. This passion 
led to the development of the 
first “Roof Window” in 1942, 
calling it “VELUX” from the 
word “ventilation” and “lux” 
from the Latin word for “light.” 

Before his death in 1993, Villum had 55 patents and 
9 designs credited to his name. Today, VELUX has over 
2,000 patents and designs. To learn more about how 
VELUX products give access to daylight and fresh air 
through the roof, visit www.VELUX.com

Looking back 100 years ago. 
While the International Slate and Tile 
Roofers Union of America was 
founded in 1902, they joined forces 
with the International Slate and Tile 
Roofers of America in December of 

1919. The new title of the organization became the 
United Slate, Tile and Composition Roofers, Damp and 
Waterproof Workers Association. During this period, 
local entities of the International Union were starting to 
form as well, including Local 11 Union of Roofers, 
Waterproofers and Allied Workers, as we know it today.

Local 11’s leadership was joined by CRCA signatory 
contractors and other industry leaders on November 
1, 2019 to celebrate their individual local’s 100th 
anniversary. Congrats Local 11!

Roofers Local 11 Photo

Johns-Manville celebrates 
161st birthday in 2019. In 
1858, 21-year-old Henry Ward 
Johns “set up shop” in the 
basement of his New York City 

tenement building. Using his wife’s new clothes wringer 
and a household tea kettle, he applied hot tar to cloth 
and created the company’s first roofing shingles. By 
1868, he had moved operations out of the basement 
and was on his way to success with the award of his first 
patent for an asbestos product—the foundation for Johns 
Manville’s business for the next 100 years.

In 1886, Charles B. Manville and his three sons founded 
a pipe insulation company in Milwaukee called the 
Manville Covering Company. Manville soon became 
a selling agent for products made by Johns’ company. 
Fifteen years later, the two organizations merged and 
became the Johns-Manville Corporation (JM). Under the 
Manville family’s leadership, the company’s product 
line expanded to include sheet packaging for cylinders, 
brake linings, asbestos cement and acoustical products. 
Sales grew to $45 million and profits were in excess of 
$3.3 million before JM went public on the New York 
Stock Exchange in 1927.

Velux photo

3 0     C R C A  T O D A Y  ///  W i n t e r  2 0 2 0

http://www.VELUX.com


In 2001, JM became a wholly owned subsidiary of 
Berkshire Hathaway Inc., which provided a strong 
financial foundation and renewed commitment to 
providing innovative solutions for our customers’ needs. 
Today, JM is focused on developing new products 
to reduce energy costs, improve indoor air quality, 
conserve energy and provide comfort.

NEWS FROM CRCA MEMBERS
ABC Supply announces 
launch of “MyABCSupply” 
in November 2019. This 
new online platform gives 

customers 24/7 access to view the status of their orders, 
deliveries, including delivery photos. “One of our 
customers’ top priorities is the ability to check the status 
of their jobsite deliveries in real time,” said Kathy 
Hendricks, executive director of customer connectivity for 
ABC Supply. “MyABCsupply meets that need by 
providing detailed order and delivery information at 
their fingertips.” This new technology tool is the latest 
offering in the company’s continued focus on information 
technology services and tools that connect ABC Supply 
with its customers. For more information, contact www.
abcsupply.com or call any of the local area branches.

Assurance Agency was 
recognized by the Chicago 
Tribune on November 25, 
2019 as a Top Workplace for 
the eighth consecutive year. 

This year, they were honored 11th in the mid-size 
category (250+ employees) of workplace size.

Industry Publication “Roofing—The Industry 
Voice” featured CRCA Associate Member Boral 
Roofing as one of their Top 40 Products of the year. 
For more information, see the November/December 
2019 issue with the article by Boral’s Peter Croft, which 
featured a re-roof residential project using Boral Steel 
Stone-Coated Roofing.

Trent Cotney appointed as 
NRCA’s General Counsel in 
December 2019. Cotney 
Construction Law announced that 
Trent Cotney will serve as NRCA’s 
general counsel, with 
responsibilities including 

consulting, articles, research and support of NRCA 
committees. ProCertification has been the prime focus for 
Cotney over the last 18 months, where he worked with 
NRCA committees offering legal advice and consultation 

Visit CRCA.org or call 708-449-3340 for membership details & to join today!

R E S O U R C E S

N E T W O R K I N G

A D V O C A C Y

E D U C A T I O N
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that helped determine the structure of the certification 
and training process at no charge to NRCA.

Johns Manville announced November 21, 
2019 that it has signed an agreement to 
acquire ITW Insulation Systems, a business 
owned by Illinois Tool Works Inc. that is well known in 
the industrial industry for its premium, low temperature 
polyisocyanurate foam insulations and metal 
jacketing solutions.

“The acquisition of ITW Insulation Systems represents 
an important strategic opportunity to offer expanded 
insulation solutions to the industrial market,” said JM 
President and CEO Mary Rhinehart. “This will give us 
greater versatility and allow JM’s Insulation Systems 
business to continue to offer a robust and well-rounded 
portfolio of insulation solutions.” JM plans to integrate 
ITW Insulation Systems as a key part of its industrial 
insulation portfolio, without making significant changes 
to the existing operations at ITW Insulation Systems. For 
more info, visit JM.com.

OMG Products announced 
on October 18th, 2019 
that Kevin Kervick has 
been named as the new solar 
products business manager. In 
his new role, Kervick is 
responsible for developing and 
implementing a strategic plan 
for the company’s solar 
business, as well as for 
managing solar sales, product 

development and profitability. OMG announced on 
October 25, 2019 that Kingbill Zhao has been 
promoted to Director of Key Accounts and International 
Sales, replacing Web Shaffer who has been promoted to 
Senior VP / GM for the FastenMaster Division. For 
additional information, please contact OMG Roofing 
Products at 800-633-3800 or visit OMGRoofing.com.

OTHER INDUSTRY NEWS
City of Chicago Building 
Commissioner Judy Frydland 
was recognized by the 
International Code Council 

on October 23, 2019 as the 2019 Gerald H. Jones Code 
Official of the Year. This prestigious award is presented to 
an individual who contributions advance the code 
enforcement profession and the code council’s mission.

LEGISLATIVE UPDATES
CRCA Legislative Consultant 
Margaret Vaughn reported the 
following updates to the CRCA 
Board in December:

SB 1401 Hazardous 
Materials Workforce 
Training Bill—This legislation 
creates the Illinois Hazardous 
Materials Workforce Training 
Act. Provides that the DOL 

develop curriculum of approved advanced safety 
training for workers at high hazard facilities and would 
require all contractors and subcontractors to use a 
skilled and trained workforce to perform all onsite work 
within an apprentice-able occupation in the building 
and construction trades. The bill passed the Senate and 
House Labor Committee in the spring and was amended 
and filed in the Houses during veto session to remove 
Ethyl Alcohol manufacturing from the bill. The full House 
has not yet voted on the measure.

UPDATE ON SEXUAL HARRASSMENT TRAINING 
LAW—goes into effect January 1, 2020. However, the 
annual training required of all Illinois employees will not 
have to be completed until December 31, 2020. The 

231-861-0050   |   advarchsm.com

GUTTERS/GUTTER COIL
DOWNSPOUTS
ELBOWS/OFFSETS
GUTTER ACCESSORIES

BRAKE METAL
STANDING SEAM
ROOF PANELS
WALL/SOFFIT PANELS

CONTACT US to learn how we can help you
streamline your projects and maximize your profits.

QUALITY. INTEGRITY. KNOWLEDGE.
Supplying the nation’s commercial
roofing industry with exceptional
metal products for over two decades.
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Illinois Department of Human Rights is still working on the 
training module which they hope to have on their website 
by early spring, 2020. Also, the Illinois Department 
of Human Rights is working on the applicability 
requirements for out-of-state employers with employees 
who only work on projects in Illinois on a limited basis. 
The IDHR hope to have these guidelines before the 
beginning of 2020.

CRCA’s Code Development Cycle Ends 
Successfully—CRCA has participated in 
code, standards and specifications development 
for generations.

At the City of Chicago in 2019, we were able to work 
with the committees to have most of the 2016 Chicago 
Memorandum included in the new Chicago Existing 
Building Code, based on the International Existing 
Building Code.

Affecting the complete State of Illinois, from top to 
bottom, the Illinois Adoption of the 2018 International 
Energy Conservation Code had key existing building 
exceptions added that make complying with 
requirements doable when conditions warrant.

At the International Energy Conservation Code 
Development Process, CRCA worked with the National 
Roofing Contractors Association in debates on new 
construction and existing buildings.

Want to know the details? Check out CRCA’s education 
class, at January's Trade Show & Seminars and the 
March Seminar. Email info@CRCA.org for more info. 
Better yet, join CRCA and get 
immediate access!

CRCA Speaks at CSI Roundtable 
& ICC SBOC Chapter—CRCA’s 
relationship with CSI dates well into 
the 1950’s. CRCA and CSI Chicago 
Chapter built a specification for ‘Built 
up Roofing’ in the 1960’s. CRCA’s 
Bill McHugh spoke again to the 
CSI Chicago Chapter Roundtable 
on the new 2018 Illinois Energy 
Conservation Code as well as the 
new Chicago Building, Existing 
Building and Energy Codes. We 
had the opportunity to speak at 
the Suburban Building Officials 
Conference (SBOC) Chapter in 
Lombard too.

CRCA’s Trade Show & Seminars—Roofing codes 
are changing. Don’t miss the January 15-17, 2020 
CRCA Trade Show & Seminars technical programs. 
These education sessions are aimed at those that 
touch the roofing industry–building and code officials, 
specifiers, architects, roofing consultants and roofing 
contractors. Courses are registered for AIA and ICC 
Preferred Provider Programs, with certificates available 
at the show. Register at CRCA.org!

CRCA’s Chicagoland Women in Roofing (CWIR) 
sponsors WitBW 2020 Conference. Registration is 
now open for the 4th Annual Women in the Built World 
(WitBW) Symposium, Friday, Feb. 7, 2020 at 222 
Merchandise Mart Plaza, Ste. 1212, Chicago, IL 60654. 
The event is possible from a partnership of Women in 
Restoration & Engineering (WiRE), Chicago Women 
in Architecture (CWA), CRCA’s Chicagoland Women 
in Roofing (CRCA’s CWIR), International Masonry 
Institute (IMI), American Society of Civil Engineers Illinois 
Section (ASCE IL), Chicago Chapter of the Society 
of Hispanic Professional Architects (Arquitectos), The 
National Organization of Minority Architects (NOMA) 
Illinois Chapter, Chicago Women in Trades (CWIT)
WiRE’s mission is encouraging and empowering women 
in the restoration, engineering, design, construction, 
management, ownership, material support, conservation, 
environmental or any field relevant to the Built World 
(everyone is welcome)! The Keynote speaker will be Deryl 
McKissack, presenting “Building On A Legacy in the Built 
World.” For more information and to register, visit www.
womenWiRE.org/events. 

M.W. POWELL COMPANY

CRCA Member - NRCA Member - MRCA Member - HACIA Member - MBE Certified

All types of low slope roofing
High-Rise work

Vegetative Roof Systems
Architectural Sheet Metal

P: 773-247-7438
F: 773-247-7441

 IL LIC # 104.000206

3445 S. Lawndale Ave.
Chicago, IL 60623

SINCE 1847
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REPRESENTING THE ROOFING INDUSTRY

SERVING ROOFING PROFESSIONALS NATIONWIDE
CotneyCL.com   |   312.971.5965

Attorney Trent Cotney 
5600 N River Road PMB #29, Suite 800, Rosemont, IL 60018

http://www.cotneycl.com


A+ Roofing Co., Inc. ................................(630) 227-1111
A-1 Roofing Co........................................(847) 952-3600
Active Roofing Co., Inc. ..........................(773) 238-0338
Adams Roofing Professionals, Inc. .......(847) 364-7663
Adler Roofing and Sheet Metal, Inc. ....(815) 773-1200
Advanced Roofing &  

Woodworking Inc. ..............................(630) 231-7663
Aegis Construction Group, Inc. ..............(630) 709-8121
Air Pressure Damp Proofing ..................(847) 394-4100
All American Exterior Solutions .............(847) 438-4131
All Sealants, Inc. ......................................(708) 720-0777
Allendorfer Roofing Co., Ltd. .................(773) 463-7808
Allied Waterproofing, Inc. ......................(630) 654-9700
Anderson & Shah Roofing Inc. ...............(815) 741-0909
Anthony Roofing Tecta America LLC .....(630) 898-4444
Apex Exteriors, Inc. ................................(847) 531-8960
Bald Eagle Construction, Inc. ..................(773) 505-1055
Bennett & Brosseau Roofing, Inc. .........(630) 759-0009
Brian Allendorfer Co., Inc. ......................(773) 292-0600
R. E. Burke Roofing Co., Inc. .................(847) 675-5010
C.P.R. Roofing, Inc. .................................(815) 399-6989
Care Sheet Metal & Roofing, Inc. .........(708) 387-9784
Champion Roofing, Inc. ...........................(847) 673-7663
Clark Roofing Co. ....................................(708) 681-2200
Coleman Roofing, Inc. .............................(708) 755-6800
Combined Roofing Services LLC (630) 231-4422 

 (708) 596-9600
Complete Building Maintenance Co. ......(630) 932-7890
Connelly Roofing, Inc. .............................(630) 941-8598
Countryside Roofing,  

Siding & Windows, Inc. .....................(847) 221-5600
CPR Roofing Inc. .....................................(815) 399-6761
Crawford Roofing Experts, LLC .............(708) 385-5555
Crowther Roofing &  

Sheet Metal & HVAC .........................(815) 726-2400
CSR Roofing Contractors, Inc. ...............(708) 848-9119
Custom Roofing Contracting LTD ...........(847) 639-8400
DCG Roofing Solutions Inc. ....................(847) 296-6611
Deluxe Roofing Inc. ................................(847) 648-7177
Distinctive Roofing, Inc. .........................(815) 986-0831
Domain Corporation ................................(773) 628-0001
Dream Restorations Inc. .........................(630) 202-2236
Dunne Roofing Company ........................(847) 696-1643

DuSable Construction Co. .......................(773) 463-9290
E. Ariel Roofing Solutions LLC ...............(224) 357-8745
Elens & Maichin Roofing &  

Sheet Metal, Inc. ................................(815) 727-2689
Elite Home Restoration, Inc. ..................(630) 823-8580

F & G Roofing Company, LLC .................(708) 597-5338
Feze Roofing, Inc. ...................................(630) 530-5944
Filotto Construction .................................(815) 740-5461
First Home Improvement Inc. ................(847) 496-5530
Foremost Improvements Inc. .................(847) 376-8617

The Contractor Members of the Chicago Roofing Contractor Association install all types of roofs, including reflective single ply, modified bitumen, built up, gravel, reflective coatings, 

shingle, shake, slate and tile, vegetative garden or photovoltaic coverings. From formation following the Great Chicago Fire of 1871, CRCA Members have moved with the times 

and technology, yet continue to maintain some of the same goals set forth over 140 years ago. To find a CRCA Professional Contractor, visit www.CRCA.org.

CRCA Contractor Members

New and Used Equipment for sale and rent
Rental Cranes available by the day, week, month, or longer
Knowledgeable Technicians factory trained to do the job right
Large Parts Inventory ready for delivery

800-824-6704  •  6201 East Avenue, Hodgkins, IL 60525

www.runnionequipment.com

Call us or visit our new, state of the art facility! 

Lifting Equipment for the Roofing Industry
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Freeport Industrial Roofing ...................(815) 235-5350
Galewood Tuckpointing &  

Roofing Co., Inc. .................................(708) 452-7900
GC Roofing LLC ........................................(773) 766-3421
Gold Standard Restorations Inc. ...........(847) 559-0776
H.C. Anderson Roofing Company, Inc. ..(815) 624-4129
Henson Robinson Company....................(217) 544-8451
Huebner Roofing Inc. ..............................(630) 257-9394
Industry Elite, LLC ...................................(630) 436-6859
J. P. Larsen, Inc. .......................................(708) 293-7662
Jones & Cleary Roofing/ 

Sheet Metal Co., Inc. .................. (773) 288-6464 x23
Kerry Roofing & Masonry .....................(708) 422-3004
Knickerbocker Roofing &  

Paving Co., Inc. ..................................(708) 339-7260
Knorr & Myers Roofing Co. ...................(815) 654-1878
Korellis Roofing, Inc. ..............................(219) 844-1400
Kreiling Roofing ......................................(309) 673-3649
Kremer & Davis, Inc................................(763) 788-5835
L. Marshall Roofing &  

Sheet Metal, Inc. ................................(847) 724-5400
Langlois Roofing, Inc. .............................(815) 933-8040
LEAK STOP Roofing, Inc. ........................(847) 719-2775
Licitra Roofing Inc. ..................................(708) 485-4848
Lindholm Roofing ....................................(773) 283-7675
Local Roofing Co., Inc. ............................(847) 244-0500
M&T Exteriors Inc. ..................................(331) 240-2911
M. Cannon Roofing Company, LLC ........(847) 519-0698
M. W. Powell Company ..........................(773) 247-7438
Malcor Roofing of Illinois, Inc. ..............(630) 896-6479
Matthews Roofing Company, Inc. .........(773) 276-4100
McDermaid Roofing &  

Insulating Company ...........................(815) 963-8458
Metalmaster Roofmaster .......................(815) 459-6415
MidAmerica Roofing, Inc. .......................(630) 759-7500
Mortenson Roofing Co., Inc. ..................(815) 464-7300
NIR Roof Care, Inc. ................................. (800) 221-ROOF
Nombach Roofing & Tuckpointing .........(708) 388-1090
Norton Sons' Roofing Company, Inc. ....(630) 257-8180
Olsson Roofing Company, Inc. ...............(630) 892-0449
ONeill Contractors, Inc. ..........................(773) 774-2029
P&B Builders ............................................(708) 456-1099
Peterson Roofing, Inc. ............................(847) 590-5290
Pine Roofing Company ...........................(773) 539-9595
Pine Waterproofing & Sealants ............(847) 678-5700
Prate Roofing & Installations LLC .........(847) 526-6402
Premier Construction, Inc. ......................(630) 590-9305
Preservation Services, Inc. ....................(815) 407-1950
Proliance General Contractors, Inc. .......(630) 541-3923

Pro-Tech Roofing, Inc..............................(847) 759-1970
Protop Roofing ........................................(847) 559-9119
Prusak Construction & Roofing, Inc. .....(708) 422-2624
R. B. Crowther Company .......................(815) 942-6623
Raincoat Roofing Systems, Inc..............(708) 681-5757
Rako Roofing Inc. ....................................(773) 780-5482
Reliable Roofing ......................................(888) 279-7663
Renaissance Roofing, Inc. ......................(815) 547-1725
G. E. Riddiford Company ........................(847) 437-5771
Ridgeworth Roofing Co., Inc. ................(708) 598-0039
Roofing Systems, Inc. .............................(815) 654-9540
Roofs, Inc. ................................................(708) 447-9300
Sager Sealant Corporation .....................(708) 354-9300
Seal Tight Exteriors, Inc. ........................(708) 755-3555
Showalter Roofing Service Inc. .............(630) 499-7700
SMART Roofing. Inc. ...............................(773) 992-5100
Solaris Roofing Solutions, Inc. ...............(630) 639-5400
Sta-Dry Roofing ......................................(770) 849-0079
Star Roofing & Siding Co. Inc. ...............(773) 588-6550
Sterling Commercial Roofing .................(815) 626-7744
Stewart Roofing Company ....................(773) 264-1754
Style Construction Inc. ............................(847) 934-9690
Style Exteriors Inc...................................(847) 865-3069
Sullivan Roofing Inc. ...............................(847) 908-1000
Tecta America Illinois Roofing ...............(630) 554-2200
Tidwell Roofing & Sheet Metal .............(847) 437-2710
Tolberts Roofing & 

Construction Services, Inc. ................(708) 389-7779

Total Roofing & Construction .................(708) 201-7550
Total Systems Roofing Inc. ....................(815) 455-7663
Trela Roofing & Remodeling ..................(708) 422-7204
Unified Roof Restoration Inc. ................(708) 788-2019
Union Roofing Co., Inc. ...........................(815) 945-2141
Van Doorn Roofing Inc. ..........................(847) 228-5800
W.B.R. Roofing Company, Inc................(847) 487-8787
Waukegan Roofing Company, Inc. ........(847) 623-1625
Weatherguard Roofing Company ..........(847) 888-3008
Windward Roofing &  

Construction Inc. .................................(773) 638-6580
Zera Construction, Inc. ...........................(847) 966-8100

CRCA Contractor Members
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The Associate Members of the Chicago Roofing Contractors Association are a vital part of the association and actively support the activities. Besides their generosity, they are 

represented on the CRCA Board of Directors, Co-Chair the Membership and Trade Show Committees and serve on the Health & Safety, Contracts & Insurance, Industry Affairs, 

Program and Scholarship Committees.

4C's Spray Equipment Rental,  
Sales and Service ...............................(717) 245-2711

838 Coatings ...........................................(763) 972-9441
A & D Products ........................................(630) 668-1551
A.C.T. Metal Deck Supply .......................(630) 978-7800
ABC Supply Company, Inc.

Addison................................................(630) 932-6653
Alsip .....................................................(708) 396-1414
Aurora .................................................(630) 844-1700
Cicero ...................................................(708) 222-8222
Crystal Lake ........................................(815) 444-7207
Elgin .....................................................(847) 628-6048
Gurnee .................................................(847) 630-8094
Joliet ....................................................(815) 723-9880
Manteno ..............................................(815) 468-7041
Mokena ...............................................(708) 633-1222
Mundelein ...........................................(847) 949-2440
Naperville ...........................................(630) 637-0518
Niles .....................................................(847) 588-0935
Valparaiso ...........................................(219) 286-8200
Wauconda............................................(847) 487-7810
West Chicago ......................................(630) 293-1222
Wheeling .............................................(847) 537-0718

AccuLynx ...................................................(608) 473-3800
ACH Foam Technologies ..........................(920) 924-4050
Adroit Marketing, Inc. ............................(630) 885-5447
ADVANCED Architectural  

Sheet Metal & Supply .......................(231) 861-0050
ALCO Products, LLC ....................... (313) 823-7500, x102
APOC .........................................................(224) 806-3195
Architectural Building Solutions, Inc. ....(630) 402-9988
Arvinyl Laminates, LP .............................(951) 371-7800
Assurance Agency ...................................(847) 463-7118
Assurance Partners Inc. ..........................(630) 355-2077
ATAS International, Inc. ..........................(610) 395-8445
Atlantic Leak Detection...........................(347) 244-3635
Atlas Roofing Corporation .....................(800) 677-1476
Attic Systems ...........................................(877) 479-3637
Barge Terminal Trucking, Inc. .................(630) 499-5565
Beacon

Arlington Hts. .....................................(847) 357-0433
Carol Stream .......................................(630) 790-3400
Chicago / 84th St. .............................(773) 873-2300

Chicago / Ogden ................................(773) 530-1707
Chicago / Pulaski ...............................(773) 772-6500
Des Plaines .........................................(847) 795-9378
Hickory Hills .......................................(708) 599-9770
Joliet ....................................................(815) 741-4777
Oak Forest ..........................................(708) 802-6123
Warrenville .........................................(630) 326-4711
Wauconda............................................(847) 416-3202
West Chicago ......................................(630) 513-0505

Berridge Mfg. Co. ....................................(800) 488-7415
Big Rock Supply .......................................(630) 350-2300
Bird Ladder and Equipment Co...............(630) 541-9479
Bitec, Inc. ..................................................(501) 354-8585
Bitumar Inc. ..............................................(410) 610-5953
Blue Ridge Fiberboard, Inc. ....................(866) 850-8834
Bone Roofing Supply, Inc. ......................(630) 628-8170
Boral Roofing ...........................................(949) 756-1605
Bostik Inc. ................................................(312) 485-2845
BPM Insurance .........................................(816) 695-1306
Brown & Brown of Illinois, Inc. .............(630) 245-4600
Carlisle SynTec .........................................(800) 479-6832
Castle Metal Products ............................(847) 806-4540
Cedar Shake & Shingle Bureau ..............(604) 820-7700
Certainteed Roofing Products ...............(630) 383-6741
CHEM LINK Inc. ............................. (800) 826-1681, x204
Chicago Metal Supply & Fabrication .....(773) 227-6200
Chris Industries Inc. ................................(847) 729-9292
Classic Gutter Systems LLC ....................(269) 665-2700
CLEANWRAP Interior  

Protection Systems ............................(888) 597-3334
CNA Insurance Lombard/Chicago .........(630) 719-3000
Columbia Green Technologies.................(503) 964-3218
Common Sense Solutions Inc. ................(630) 379-0330
Comprehensive Roofing Solutions Inc. ..(815) 498-9485
Comstruct Sales, LLC ...............................(847) 922-3520
Connor & Gallagher Once Source ..........(708) 712-4793
Cordeck .....................................................(262) 857-3000
Cotney Construction Law, LLP ...............(813) 579-3278
County Materials Corporation ...............(877) 492-5181
Crissie Insurance Group ..........................(847) 296-0655
D & P Construction Co., Inc.  

Roll Off & Recycling ..........................(708) 338-3534
D.I. Roof Seamers ...................................(888) 343-0456

DA Sales & Marketing, Inc. ...................(630) 370-7747
Dataforma, Inc. ........................................(866) 764-9992
DaVinci Roofscapes .................................(913) 599-0766
DECRA Roofing Systems .............. (800) 258-9740, x189
DERBIGUM Americas, Inc. ......................(708) 380-5045
Detec Systems LLC ..................................(855) 753-3832
Disposal Alternatives .............................(617) 975-2000
Division 7-23 Group, LLC .......................(414) 645-8400
D-MAC Industries ....................................(800) 878-3622
DSP Insurance Services, Inc. ..................(847) 934-6100
Durapax ....................................................(610) 579-9075
Duro-Last Roofing, Inc. (Chicago) .........(800) 248-0280
Eagleview-Pictometry ................ (866) 659-8439, x5561
East Lake Metals LLC ..............................(219) 655-5526
EcoStar LLC ...............................................(800) 211-7170
Emergent Safety Supply .........................(630) 406-9666
Epilay Inc. .................................................(310) 320-6300
ERSystems ...............................................(800) 878-7876
Everest Systems ......................................(800) 575-8966
FAKRO America, LLC ...............................(630) 543-1010
Firestone Building Products ...................(800) 428-4442
FlashCo. ....................................................(866) 323-5274
Franklin International/Titebond ............(614) 445-1855
FT Synthetics Inc ......................................(604) 594-3493
Gaco Western ..........................................(262) 951-0237
GAF Materials Corporation ....................(630) 241-5372
Garlock Chicago .......................................(630) 521-9645
Garth Building Products &  

Services Corp. .....................................(708) 564-5137
Garza Roofing Equipment and Supply ..(630) 229-4440
GCP Applied Technologies ......................(617) 498-4470
Gemco Roofing & Building Supply ........(708) 544-1444
Geocel / Kool Seal ..................................(800) 348-7615
Georgia-Pacific Gypsum LLC ..................(404) 652-2592
Giuffre Brothers Cranes .........................(708) 656-9200
Greenrise Technologies ...........................(615) 907-7460
Gulfeagle Supply .....................................(630) 773-0997
H.B. Fuller Company— 

Roofing Products Group ....................(517) 841-7000
Hapco Inc. .................................................(800) 345-9353
Hart & Cooley Roof Product Systems— 

Portals Plus, RPS & Milcor ...............(800) 624-8642
Hendrick Phillips Salzman & Siegel, PC ..(404) 522-1410
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Henry Company .......................................(310) 955-9200
Hicksgas/ Liberty Propane ....................(630) 806-9747
HLP Systems, Inc. ...................................(847) 362-0777
Houseworks Daylighting  

Solutions, LLC .....................................(847) 729-0255
Hub International Limited ......................(630) 468-5634
Hunter Panels ..........................................(888) 746-1114
IB Roof Systems ......................................(800) 426-1626
ICP Building Solutions Group .................(330) 753-4585
IKO ............................................................(312) 244-9932
Industrial Cork Company, Inc. ................(630) 832-2803
Inland Coatings ........................................(515) 993-4251
INSULFOAM .............................................(402) 624-6611
Interior Protection Inc. ...........................(630) 530-4920
International Leak Detection, LLC...(866) 282-LEAK (5325)
IR Analyzers / Vector Mapping ............(800) 879-1964
JJ Superior Metal, Inc. ............................(708) 544-3757
Jobba Trade Technologies .......................(855) 633-3327
Johns Manville Roofing Systems ..........(224) 325-2524
Karnak Corporation.................................(732) 388-0300
Kemper System .......................................(716) 558-2971
Kirsch BP/Sharkskin  

Roof Underlayments ..........................(805) 750-0084
Lakefront Roofing Supply ......................(773) 509-0400
Lakeshore Recycling Systems ................(773) 681-8811
Leading Edge Safety ...............................(816) 585-7722
Leister Technologies ................................(630) 760-1000
Lift Works. Inc. ........................................(630) 833-4626
Liftoff Crane Services LLC ......................(630) 800-6639
LiveRoof, LLC ...........................................(800) 875-1392
Lomanco, Inc. ............................................ (800 643-5596
R. M. Lucas Company .............................(773) 523-4300
MACK Construction Services, LLC .........(773) 525-3411
Malarkey Roofing Products ...................(503) 283-1191
MBI Tools LLC...........................................(815) 844-0937
McElroy Metal, Inc. .................................(219) 879-0252
MEP Insulation Recycling .......................(317) 894-2763
Mid-States Asphalt .................................(630) 730-1689
Midwest Roofing Supply

Naperville ...........................................(630) 637-0750
Schaumburg ........................................(847) 241-2000
Waukegan ...........................................(847) 249-3328

Midwest Siding Supply, Inc. ...................(630) 897-2333
Mule-Hide Products Co., Inc. .................(815) 641-8548
Novagard Solutions ................................(800) 380-0138
NPC Colored Sealants .............................(708) 681-1040
OMG Roofing Products ..........................(800) 633-3800
Omni Ecosystems ....................................(312) 337-3196
Owens Corning ........................................(419) 248-8000

Panasonic US ...........................................(201) 423-3154
Paramount Loss Consulting ....................(800) 635-1395
Petersen Aluminum Corporation ...........(800) 722-2523
Pinnacle Sales Corporation.....................(262) 514-2181
PlyGem Roofing ......................................(224) 301-5991
Polyglass U.S.A, Inc. ...............................(847) 431-6005
Prairie State Exterior Products .............(708) 754-9339
Pro Fastening Systems Inc. ....................(847) 577-7185
Pro Lightning Protection .........................(262) 925-7199
Progressive Materials ............................(812) 725-5833
Protecto Wrap .........................................(800) 759-9727
Quarrix Building Products ......................(800) 438-2920
Raindrop Gutter Guard ...........................(800) 816-0199
RainTrade Corporation ............................(847) 283-0006
Raptor Synthetic Underlayments ..........(317) 202-8200
Richards Building Supply Company

Calumet City .......................................(708) 891-2211
Chicago/Belmont Ave. ......................(773) 499-7177
Corporate ............................................(773) 586-7777
Joliet ....................................................(815) 725-2458

RM Biltrite LLC ..........................................(800) 877-8775
Rockwool..................................................(905) 878-8474
Roofmaster Products Company .............(800) 421-6174
Runnion Equipment Company ................(708) 447-3169
Safety Check, Inc. ....................................(815) 475-9991
Safety Rail Company LLC .......................(888) 434-2720
Schwab Group LLC ..................................(630) 326-9444
Sentry Building Innovations ...................(877) 254-0788
Sexton Properties R.P. LLC ....................(224) 212-1250
Sheet Metal Supply Ltd ..........................(847) 478-8500
Sievert Industries, Inc. ...........................(815) 639-1319
Sika Sarnafil ................................. (800) 532-5123 x7222
Siplast .......................................................(800) 922-8800
SJ Mallein Co., Inc. ..................................(630) 570-0301
Soprema, Inc. ...........................................(330) 334-0066
Southwind RAS, LLC ...................... (630) 233-5700 x119
Sunset Logistics, LLC ...............................(224) 407-1723
Sutton Leasing .........................................(847) 559-8300
TAMKO Building Products Inc. ...............(800) 641-4691
Tarco ..........................................................(800) 365-4506
The Estimating Edge, LLC ........................(561) 276-9100
The Provant Group ..................................(312) 888-4520
Tilcor Roofing Systems ...........................(916) 838-1940
Tremco Inc. ...............................................(216) 292-5000
TRUFAST ...................................................(800) 443-9602
Tuffwrap Installations, Inc. ....................(215) 256-6953
Unilock Chicago, Inc. ...............................(630) 892-9191
United States Gypsum ............................(312) 961-9935
Velux America .........................................(864) 941-4770

Versico ......................................................(800) 992-7663
Viking Barriers ........................................(312) 664-3810
Walter Payton Power Equipment LLC ...(708) 656-7700
WickRight, Inc./365 Construction Tents .(312) 720-1467
WindSmart LLC ........................................(515) 314-1683
Worthouse, Inc. .......................................(847) 621-2470

Architects & Roof Consultants
Building Technology Consultants, Inc. ...(847) 454-8800
C.E. Crowley & Associates .....................(847) 662-8132
Century Roof Consultants ......................(847) 202-8500
Flood Testing Labs, Inc............................(773) 721-2200
Hutchinson Design Group .......................(312) 343-9595
Illinois Roof Consulting Associates Inc. ...(815) 385-6560
INSPEC, Inc...............................................(847) 652-6617
Interstate Roof Systems  

Consultants, Inc. .................................(847) 695-1460
K2N Crest .................................................(630) 990-9595
Kellermeyer Godfryt Hart, P.C. .............(847) 318-0033
Klein and Hoffman, Inc. ..........................(312) 251-1979
Legat Architects .......................................(630) 645-1906
Mac Brady Associates, Inc. ....................(312) 550-1343
Madsen, Kneppers & Associates, Inc. ..(312) 627-0900
MTech Roofing Solutions ........................(630) 777-8024
Raths, Raths and Johnson, Inc. .............(630) 325-6160
Roofing Advocates ..................................(773) 708-5109
SRI Consultants Inc. ................................(608) 831-5333
STR Building Resources LLC ...................(847) 652-6115
YA Engineering Services .........................(312) 919-8279

Vacuuming
Dietz Vacuum Service, Inc. .....................(708) 301-9127
Ready Vac, Inc. ........................................(847) 437-5771
RK Hydro-Vac, Inc. .................................(800) 754-9376
Vac-It-All Services, Inc. ..........................(314) 487-5600
Velocity Roof Vac Service Inc. ...............(630) 936-2421
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January 9, 2020
CSI Chicago Program: Low-Slope Roof Leak/Moisture Detection
www.csiresources.org/chicagochapter

January 15, 2020
IIBEC Annual Meeting
www.cac-rci.org

January 15-17, 2020
CRCA Tradeshow & Seminars
Drury Lane Conference Center, Oakbrook Terrace
www.CRCA.org

January 16, 2020
LWSC Program: Crane Signaling
www.lwsc.org

February 7, 2020
WitBW Symposium
www.womenwire.org/witbw-2020-chicago-symposium

February 11, 2020
LWSC Program: Flagger Certif.
www.lwsc.org

February 4-6, 2020
International Roofing Expo, Dallas
www.theroofingexpo.com

February 11, 18, 25, 2020
Chicagoland General Contractors Program
www.chicagolandagc.org/events

February 13, 2020
CRCA ASA Networking Event
www.CRCA.org

February 20, 2020*
CRCA Casino Night
www.CRCA.org

February 25, 2020
CSI Chicago Program: Building Enclosure
www.csiresources.org/chicagochapter

March 2-3, 2020
ASA Chicago Construction Expo
www.asachicago.org

March 10, 2020
AIA Chicago Program: Repositioned: Willis, Tribune &  
Old Post Office
www.aiachicago.org

March 14, 2020*
CRCA Chicago Wolves Event
www.CRCA.org*

March 17, 2020*
CRCA Membership Luncheon/Program
www.CRCA.org

March 26, 2020
CRCA/NRCA Roofing Code School
www.CRCA.org

March 31, 2020
CRCA “Contracts, Coverage & Crafts” Event
www.CRCA.org

April 21-22, 2020
Roofing Day in DC
www.nrca.net

April 24, 2020
IIBEC Program: Roof System/Thermal Moisture & Design
www.cac-rci.org

NERCA Annual Convention & Trade Show
Atlantic City, NJ
www.nerca.org

*CRCA Members only and their guests. 

Not a CRCA Member? Visit www.CRCA.org for membership 
information. 

Industry Calendar

CRCA welcomes the following new members since the Fall CRCA Today Issue!

Contractor Members:
Gold Standard Restorations Inc.

Premier Construction, Inc.
Renaissance Roofing, Inc.

Associate Members:
Hendrick Phillips, Salzman & Siegel, PC

HLP Systems, Inc.
The Provant Group

Tuffwrap Installations

To learn more about these firms, visit www.CRCA.org and visit the member list! To learn more about CRCA 
Membership benefits, contact info@crca.org today!
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FAKRO AMERICA, LLC 
39 WEST FACTORY ROAD 

ADDISON IL, 60101
Tel: (630) 543 1010
www.fakrousa.com

E-mail: office@fakrousa.com

http://www.fakrousa.com

